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Buying a property in Spain may be one of the 
biggest decisions you’ll ever make and at 
Girasol Homes, we’re here to help you make 
it the right one.

We’ve spent 11+ years specialising in finding 
properties throughout the Iberian Peninsula. 
As members of the Association of 
International Property Professionals (AIPP) 
and with our rapidly growing network of 
European offices and business 
partners, the Girasol team are uniquely 
placed to help you find your dream home 
abroad.

In this guide, we've distilled our expertise 
down to the essentials, giving you the 
fundamentals you need to prepare for a 
buying trip and eventual purchase. From tips 
on finding the right property and location, to 
legal information, to picking your way 
through the bureaucracy, this guide gives 
you what you need to know and when it 
comes to the real thing, Girasol will be with 
you every step of the way for a stress free 
purchase.

As Europe continues to go through changes, 
we’re seeing a Spanish property market that 
is healthy and very welcoming to the foreign 
buyer. Bring your Spanish dream to us at 
Girasol and we’ll help you make it a reality.

Introduction

Nigel Salmon
Managing Director & Founder

Girasol Homes
January 2018
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Choosing the right
property company

One thing that’s absolutely essential when buying a property in Spain

is to work with the right property agency. Based on more than a decade

of working in the Spanish market, Girasol Homes know that the following

7 features will help you spot the ideal property company for you:

1. AIPP membership
The international property industry is mainly 
unregulated and the AIPP or Association of 
International Property Professionals is a 
not-for-profit organisation that offers advice 
and aims to maintain and improve 
professional standards of behaviour. You’ll 
find that many property companies are not 
members, but those that are have 
committed to upholding the AIPP code of 
conduct. At Girasol Homes, we’ve been a 
member for the last 10 years and have seen 
that the AIPP’s standards of openness and 
honest dealing definitely result in a better 
service for the client.

2. Professional liability insurance
Professional liability insurance covers against 
possible losses in the rare event that there is 
a problem with the transaction or the 
property company’s advice and service. It 
shows that the company is looking after your 
interests. Unfortunately, you cannot assume 
that every agency has this cover.

3. Well-trained staff
It may seem obvious but you want the 
people helping you to find your property to 
have the appropriate qualifications, training 
and experience. And a well-run operation will 
have some sort of training policy to make 
sure their team are kept up to up to date in 
the fast-changing world of property.
It’s also better if at least the key personnel are 
employees of the agency and not freelancers. 
Nothing wrong with freelancers but an 

employment contract is often a sign of a 
more well-established agency, and it shows 
that there’s some commitment on both 
sides: from the agency to its staff, and from 
the staff to their jobs and careers – both of 
which tend to translate into more 
commitment to you.

4. Multi-lingual office
Unless you speak fluent Spanish, you’ll 
probably be relying on your property agent 
to interpret and guide you through the 
unfamiliar process of buying property. Ideally, 
your agent will speak Spanish plus your own 
mother tongue. However, the more 
languages the better in terms of smoothing 
the communication with all possible parties 
to the transaction. For example, at Girasol 
Homes between us we speak English, 
Spanish, German, Flemish, and French and 
all have proved valuable at one time or 
another.

5. After sales service
Does the agency have dedicated staff to 
supporting you after the purchase has been 
made? Many don’t but this is usually a 
hallmark of a more professional agency that 
aims to have a longer term relationship with 
its clients.
Look for someone that will help you with 
notaries and lawyers, translation services, 
banking and currency transactions, changing 
keys and locks, water and electricity, furniture 
and furnishings, and so on.

6. Well-established
One great test of an agency is how long it’s 
been in business. Unfortunately the industry 
is still rife with fly-by-night operations, 
opening up on a shoestring with little or no 
experience and limited networks. Most 
businesses still fail in their first couple of  
years, so look for someone who’s been 
around a while. But beware of the 
‘know-it-all’! Girasol Homes has been in 
business over a decade and regularly use our 

experience to the client’s advantage but at 
the same time, we’re always learning.

7. Testimonials and recommendations
A final yardstick to measure an agency by is 
what do their past clients say about them? In 
an ideal world, you want an agent with a 
long line of happy customers behind them. 
Check their website (or LinkedIn page and 
profile, if they have one) to see how satisfied 
others have been with what they do.
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Here’s a small sample of the testimonials
and feedback we receive regularly at Girasol Homes:

Perhaps a common thread through most of the above points is that a professional property
agency will have strong local networks – with lawyers, agents, local businesses, maintenance
services, moving businesses, etc. – and the quality of their service often depends on being
able to introduce you to the right person.

1. AIPP membership
The international property industry is mainly 
unregulated and the AIPP or Association of 
International Property Professionals is a 
not-for-profit organisation that offers advice 
and aims to maintain and improve 
professional standards of behaviour. You’ll 
find that many property companies are not 
members, but those that are have 
committed to upholding the AIPP code of 
conduct. At Girasol Homes, we’ve been a 
member for the last 10 years and have seen 
that the AIPP’s standards of openness and 
honest dealing definitely result in a better 
service for the client.

2. Professional liability insurance
Professional liability insurance covers against 
possible losses in the rare event that there is 
a problem with the transaction or the 
property company’s advice and service. It 
shows that the company is looking after your 
interests. Unfortunately, you cannot assume 
that every agency has this cover.

3. Well-trained staff
It may seem obvious but you want the 
people helping you to find your property to 
have the appropriate qualifications, training 
and experience. And a well-run operation will 
have some sort of training policy to make 
sure their team are kept up to up to date in 
the fast-changing world of property.
It’s also better if at least the key personnel are 
employees of the agency and not freelancers. 
Nothing wrong with freelancers but an 

employment contract is often a sign of a 
more well-established agency, and it shows 
that there’s some commitment on both 
sides: from the agency to its staff, and from 
the staff to their jobs and careers – both of 
which tend to translate into more 
commitment to you.

4. Multi-lingual office
Unless you speak fluent Spanish, you’ll 
probably be relying on your property agent 
to interpret and guide you through the 
unfamiliar process of buying property. Ideally, 
your agent will speak Spanish plus your own 
mother tongue. However, the more 
languages the better in terms of smoothing 
the communication with all possible parties 
to the transaction. For example, at Girasol 
Homes between us we speak English, 
Spanish, German, Flemish, and French and 
all have proved valuable at one time or 
another.

5. After sales service
Does the agency have dedicated staff to 
supporting you after the purchase has been 
made? Many don’t but this is usually a 
hallmark of a more professional agency that 
aims to have a longer term relationship with 
its clients.
Look for someone that will help you with 
notaries and lawyers, translation services, 
banking and currency transactions, changing 
keys and locks, water and electricity, furniture 
and furnishings, and so on.

6. Well-established
One great test of an agency is how long it’s 
been in business. Unfortunately the industry 
is still rife with fly-by-night operations, 
opening up on a shoestring with little or no 
experience and limited networks. Most 
businesses still fail in their first couple of  
years, so look for someone who’s been 
around a while. But beware of the 
‘know-it-all’! Girasol Homes has been in 
business over a decade and regularly use our 

experience to the client’s advantage but at 
the same time, we’re always learning.

7. Testimonials and recommendations
A final yardstick to measure an agency by is 
what do their past clients say about them? In 
an ideal world, you want an agent with a 
long line of happy customers behind them. 
Check their website (or LinkedIn page and 
profile, if they have one) to see how satisfied 
others have been with what they do.

After searching for the best part of
2 years, we have finally purchased
our ideal property.

Girasol go the extra mile with their
aftersales service too. Even though we
were not present in Spain, they advised
with financial and legal services, and
co-ordinated the delivery and installation
of furniture and fittings ready for when
we arrived in San Pedro.

[Samantha] was conscientious, committed
and remained impartial and objective
regarding the properties I looked at,
although was always willing to give her
opinion.

I have met with lots of estate agents but
I must say nothing was too much trouble.

Thank you to Steve for working so hard to
find us our perfect property and negotiate
us the very best price.

Would also like to thank you for… being
totally sympathetic and understanding
and supportive.

We've recently completed our Spanish
house purchase (Veléz De Benaudalla,
Granada) through your company and
would like to say how extremely helpful
and supportive Lisa has been throughout.

I couldn't have asked for more helpful,
pleasant staff to have helped us with
the purchase, … even after it had all gone
through.

I wanted to drop you a line to compliment
your team in the Villamartin office.
Their service has been second to none.

Everyone has been most helpful and
I would recommend Girasol Homes to
other potential purchasers.
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It’s a property cliché: “Location, location, location…”

but sometimes clichés are true.

Finding the right location

After all, before you begin to look for your ideal Spanish property, you need to know where to 
look. And once you have found the right area for you, finding the specific property will 
become a much more straightforward task. 

Identifying the right area of Spain for you can be a complex and occasionally thankless task. 
Girasol Homes can help. The key question is, Why are you buying in Spain? Are you looking to 
retire there or work there? Will it be a holiday home? A rental? The following checklist will 
guide you through deciding on your ideal location. Not all of them will apply to every property 
search, so focus on the points that are most important to you.
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Finding the right location

Don’t forget, when researching an area, it is worth consulting an agent or property finder who 
covers that part of the country. You’ll find that most specialise in a particular region or area.

Here at Girasol Homes, we have been finding property for clients all across the Iberian 
Peninsula since 2007, with a special focus on the Costa Blanca and Costa Cálida.

Distance from your home country
•  One hour’s flight
•  Two hour’s flight
•  Three or more hours away

Language
(If English isn’t your native language
then substitute that instead.)

•  Mostly English-speaking
•  English as a second language
•  Little or no English spoken

Demographics
•  Expat area
•  Tourist zone
•  Native

Population Size/Density 
•  Urban 
•  Village 
•  Countryside
•  Coastal

Communications 
•  Landline telephone 
•  High speed Internet 
•  Motorways 
•  Railways 
•  International airports

 Climate
•  Atlantic
•  Mediterranean
•  Semi-arid

Type of landscape
•  Flat
•  Mountainous
•  Arid
•  Green
•  Forested
•  Arable

Cost of living 
•  Day to day running costs
•  Value for money
•  Comparison with likely income/assets

Work 
•  Existing opportunities 
•  Skills shortage 
•  Size of potential market 
•  Acceptance of your qualifications 
•  Rates of pay 
•  Cost/route to market 
•  Taxation levels 

Facilities 
•  Shops & malls 
•  Doctor / health centre / hospital
•  Beaches 
•  Schools
(Add to this list depending on what you will need.)

Activities
•  Physical: e.g. riding, walking,
   diving, skiing, or cycling
•  Social: e.g. clubs, associations,
   or gourmet food
•  Cultural: e.g. theatre, cinema,
   architecture, or museums 
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If you were buying a house in your home country, would you treat it as a holiday? Almost 
certainly not, and this should be no different in Spain. You’re coming to Spain to see as many 
suitable properties and/or areas as possible so that you have the widest choice when making 
that purchase decision.

Having completed the location checklist in the previous section,

you will now have a much better idea of where you want to buy and

can start to plan your visit to view actual properties.

First of all, remember that your property-buying trip is not a holiday.

Travelling by plane is arguably the easiest (and often most economic) option;
especially if your dates are flexible and you can choose the cheapest flight.
The other advantage of booking well in advance is that your property finder
has time to arrange the best selection of viewings according to your criteria.
Low-costs airlines – such as Ryanair, Jet2, easyJet, Norwegian, Vueling – offer a
choice of cheap flights all year round and certain Internet portals make it easy
to do quick flight comparisons for your chosen dates. Examples include:

•  skyscanner.net
•  expedia.co.uk
•  and even Google

Do bear in mind that most if not all low-cost airlines have tight baggage
restrictions – travelling light is an essential consideration. 

At Girasol Homes, we have useful tips and advice on getting the best flight
deal – talk to us.

If travelling from the UK, Brittany Ferries sail from Portsmouth and Plymouth to
the northern Spanish ports of Santander and Bilbao. These sailings take
approximately 20 to 24 hours and then, unless you are property-hunting in your
destination port, an onward journey via car or train will be necessary

How to get here - plane

Travelling by Car

Travelling and
staying in spain
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Travelling and staying in spain

Taking a ferry to France and then travelling through France and into Spain by
car is another option. Cross-Channel ferries are generally inexpensive and there
are a number of services from which to choose, including DFDS, P&O, and
Brittany Ferries. 

The car journey through France to Spain will take approximately 20 hours
depending on where your journey starts and ends, so be prepared to book
overnight accommodation. There are toll roads in France but these will be
highlighted on most current maps and GPS systems.

Travelling by Ferry

Travelling to Spain by train is also possible, with journey times again around the
20-hour mark if travelling from the UK. Booking is straightforward and reasonably
inexpensive. The Trainline portal offers an easy way to book your journey.

Travelling by Train

Spanish roads are generally good with motorways (autovías) joining the major
towns and cities. Some of these are toll roads which, again, will be clearly marked
on maps and GPS systems. Free autovías are designated with an “A”, e.g. the A-7
that follows the Costa Blanca and Cálida coastline, whereas toll, or peaje, autovías
are designated “AP”, e.g. the AP-7. There is always an alternative, free route but toll
roads are often better maintained and have less traffic – your choice.

Travelling by Bus

Staying in Spain
Hotels and accommodation are easy to find but be wary of planning your trip during the 
summer when costs can shoot up. There are usually much better deals to be had at non-peak 
times (and property-hunting in the summer sun can be tiresome anyway!)
In most cases, your property finder or agency should be able to offer suggestions. Girasol 
Homes have arrangements with a number of hotels, offering you a preferential rate with 
discounts of up to 15%.

Getting about once you are here
A hire car is almost always your best option for travelling around to view properties. Girasol 
Homes can recommend a number of local car-hire firms and can help to make the necessary 
arrangements should you wish.
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Finding the right property

The clearer you are on what you want from a property, the easier it is for you (and for us) to 
arrange a list of viewings for your visit.

By now, you have a clear idea of where you want to buy, now it is time

to decide the specifics of what kind of property you are interested in.

Types of property
∙ New build – as the name suggests, newly 

built; not yet lived in or owned (except by 
the developer).

∙ Off-plan – not yet built, construction may 
be underway or perhaps not even started 
yet.

∙ Previously owned – an established 
property, at least one previous owner.

∙ Fixer-upper – an older property, often in 
disrepair, or maybe just needed complete 
refurbishment.

∙ Design & build – a plot of land with 
planning permission, you are involved in 
the design and planning, ensuring a 
unique property that matches your 
requirements (one of Girasol Homes 
particular areas of expertise!)

∙ Country house – often referred to as a finca 
or cortijo, a rural home, think of it as a 
farmhouse, though it may not necessarily 
be agriculture-related.

∙ Townhouse – a complete building in a 
town or city setting, it may be joined to 
neighbouring buildings.

∙ Apartment – a unit within a building, often 
in an urban environment.

∙ Urbanisation – a discreet development or 
community, consisting of multiple homes 
(often apartments but not always), 
including grounds and possibly facilities for 
the exclusive use of residents.
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Finding the right property

Shortlisting

Ideally, the legwork should be at least partly 
done before you even board a plane (or train, 
or ferry…) Once you are crystal-clear on the 
type of property you want and the general 
location, we at Girasol Homes can help you 
to draw up our mutual shortlist of properties 
of that type available in your area. In fact, our 
website includes a property shortlist feature, 
making this process super-simple for you – 
when browsing our properties online, simply 
click “Add to shortlist” and that property will 
appear on your personal shortlist on the 
left-hand side of our homepage. Naturally, 
you can save or print your personal shortlist 
at any time.

As well as our own website, there are a 
variety of options you can use when 
searching for properties to put on your 
shortlist. These include:

• Internet – We’ve mentioned the Girasol 
Homes website (www.girasolhomes.co.uk) 
above. It contains over 10,000 properties 
with full details and is updated daily with 

feeds from an ever expanding, carefully 
selected, supplier list. The search facility is 
simple and intuitive and there are quick 
links to Brand New Properties, Modern 
Style Homes, etc. We would say that our 
recently revamped site’s layout and 
content set it head and shoulders above 
the confusion of the average property 
portal or estate agent’s website.

• Social media – More and more, people like 
to communicate (and receive information) 
via social media and instant messaging. At 
Girasol Homes we are riding that wave. If 
you’re really serious about finding your 
perfect Spanish property, ensure that 
you’re getting instant notifications of new 
properties and offers by joining our 
Facebook page.

• The human touch – Of course, you can 
(and should) also just pick up the phone 
and talk to our specialists ‘on the ground’. 
The internet and websites are great for 
finding information and opportunities but 

A properly qualified lawyer, or abogado, is 
essential to your property purchase in Spain. 
This is the Girasol Homes checklist to use 
when choosing your lawyer:

• Fluent in your language – It is essential 
that both you and your lawyer fully 
understand each other so that 
miscommunication (whether written, face 
to face, or on the telephone) cannot occur. 

• A specialist in conveyancing – Your lawyer 
must be up to date and thoroughly 
conversant with property conveyancing 
and undertake this as their primary daily 
work. 

• Independent – This is vital. Avoid using a 
lawyer who is linked to your seller or estate 
agent. Equally, never fall into the trap of 
agreeing with a seller (sometimes a 
developer) who offers to get his 
conveyancing lawyer or legal department 
to also do your conveyancing, even if this is 
offered for free. 

• Fully registered and insured – Always 
make sure your potential lawyer has a valid 
and up to date insurance policy. Do not be 

reticent in asking for this, reputable lawyers 
will expect it. 

• Working from a proper office – All 
professional, full-time conveyancing 
lawyers will have a dedicated office. Be 
suspicious of any that do not or who work 
from temporary or inadequate premises.

Girasol Homes are in the enviable position of 
having developed relationships with some of 
the best independent lawyers in each area. It 
goes without saying that they meet each of 
the criteria laid out above. 

Furthermore…

…if you are living outside of Spain, you should 
carefully consider setting up a power of 
attorney (poder notarial) to allow your lawyer 
to act on your behalf. Many actions require 
your signature and if you cannot provide this 
promptly the process (for example, the 
contractual stages of buying a property) can 
be delayed. If you end up unable to meet 
contractual obligations and deadlines you 
risk losing the property (and/or deposit). A 
power of attorney has to be signed in front of 
a notary and by signing it you are entrusting 

there’s also no substitute for a conversation 
with someone who knows their stuff inside 
and out.

• Estate agents – The estate agency industry 
in Spain is very different to that in the UK 
whilst essentially providing the same 
service. Sole agency is a rarity as sellers 
place their properties with as many agents 
as they can. Experienced agents will have 
useful local knowledge and contacts that 
can prove invaluable. Agents dealing with 
international clients often provide what 
amounts to a relocation service. Girasol 
Homes deal with dozens of estate agents 
on a day to day basis but as a property 
finding service, we are able to provide 
advice above and beyond that of any 
single agent. 

• Property Finders – Property finders are not 
estate agents but are independent firms 
who use established connections with 
local and national estate agents, 
developers, banks and lawyers to offer 
hundreds or thousands of properties to 
prospective buyers. Property finders work 
for you to find the best possible property 
for your needs and wants. Buyers usually 
pay no fee to property finders which are 
remunerated by the local listing agents, 
banks or developers. Girasol Homes are 
recognised as the premier professional 
property finders in Spain and are used by 
dozens of international estate agents. 

• Banks – The property crash of 2008 led to 
the inevitable repossession of thousands of 
properties which effectively meant that the 
banks became potentially huge estate 
agents; in fact some even have their own 
estate agencies. Their primary interest is to 
get the money back that is owed to them 
so prices may be lower than for similar 
properties from a different seller. Some 
bank repossessions can have significant 
legal issues so it is worth talking to one of 
Girasol Homes’ experts about what might 
be suitable for you.

• Urbanisation management agencies – 
These are simply the management offices 
responsible for the administration of 

urbanisations on behalf of the resident 
communities. These offices can double as 
sales offices, staffed by an administrator or 
sales representative with significant and 
specific knowledge of the estate. The 
Girasol Homes website features many 
properties on urbanisations and it is worth 
contacting one of our representatives 
about the estates and urbanisations in 
their area. 

Remember, the property market can be 

very fast-moving with new properties 

coming on to the market every hour. 

At Girasol Homes, we update our 

website daily with new options for you 

to consider and we will add you to our 

correspondence list to keep you 

informed of what’s new.

Once you have your shortlist, it’s time to pick 
up the phone and talk to one of our 
specialists in the area in which you are 
interested. They will help you plan your visit 
so that you get to see all of the properties on 
your shortlist plus any others that they feel 
may interest you and that you might have 
missed.

Our specialists, with their extensive 
knowledge of particular local areas, give you 
a massive advantage in finding the property 
you want.

a lot of responsibility to the other person; 
ensure that:

• The person you appoint can only act upon 
receipt of written instructions from you. A 
good lawyer will insist on this as it prevents 
misunderstandings. 

• You have the text of your power of attorney 

in both Spanish and English. This ensures you 
know exactly what you are signing before 
you go before the notary. 

• The power of attorney expires after a 
certain time period. 

A power of attorney can be revoked at any 
time by attending any notary’s office in Spain 
with the original power of attorney 
document or a certified copy. There is also a 
procedure to revoke your power of attorney 
available at Spanish embassies and 
consulates around the world.

2. Surveyor etc

Similar to other countries, if you’re buying an 
older property, a survey is never a bad idea 
although a full survey may not be required. 
Your lawyer will be able to advise. 

Even for new-builds it is important to realise 
fully the possible shortcomings of the seguro 
decenal (or ‘builder’s guarantee’ policy). This 
is not a comprehensive insurance policy and 
does not offer the same protection that, for 
example, the NHBC might offer in the UK. 

Any surveyor you employ should meet the 
following criteria: 

• Fully qualified and insured – An 
aparejador has trained and qualified as a 
building engineer and normally oversees 
and implements building work, as 
designed and specified by an architect. 
Aparejadores are highly skilled and 
properly qualified building industry 
professionals. 

• Provides a comprehensive, written   
report – Always make sure that any survey 
results are provided in written form, with a 
legal invoice for the work performed. The 

report will provide a basis for any future 
instruction to builders. 

• Experienced in relevant Spanish building 
techniques, planning law and   
regulations – There are many different 
surveying disciplines, always check with 
your surveyor that his discipline is relevant 
to the property that is to be surveyed.

3. Notary (notario) 

The notario is not a lawyer and has no real 
equivalent in the UK (perhaps the closest 
equivalent is the Registrar of Births, Deaths 
and Marriages or a Justice of the Peace) 
though the role is more common in other 
European countries.

However, in Spain it would be unwise to 
transfer a title of real estate without the 
deeds (the escritura) being notarised.

The escritura and associated documentation 
prepared by your own lawyer are formally 
checked by the notario and certified them as 
correct and valid. If this is not done, there is 
no conclusive proof of the legal transfer of 
the property.

And…

4. The fourth professional

… is of course, Girasol Homes. We will help 
you find and work with the professionals 
listed above. Girasol Homes only 
recommends fully-qualified people with 
whom we have experience and who have 
shown themselves to be thoroughly expert 
and professional in their dealings.

Take a look at the testimonials page on the 
Girasol Homes website for our clients’ 
experiences of working with the people we 
recommend.
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Shortlisting

Ideally, the legwork should be at least partly 
done before you even board a plane (or train, 
or ferry…) Once you are crystal-clear on the 
type of property you want and the general 
location, we at Girasol Homes can help you 
to draw up our mutual shortlist of properties 
of that type available in your area. In fact, our 
website includes a property shortlist feature, 
making this process super-simple for you – 
when browsing our properties online, simply 
click “Add to shortlist” and that property will 
appear on your personal shortlist on the 
left-hand side of our homepage. Naturally, 
you can save or print your personal shortlist 
at any time.

As well as our own website, there are a 
variety of options you can use when 
searching for properties to put on your 
shortlist. These include:

• Internet – We’ve mentioned the Girasol 
Homes website (www.girasolhomes.co.uk) 
above. It contains over 10,000 properties 
with full details and is updated daily with 

feeds from an ever expanding, carefully 
selected, supplier list. The search facility is 
simple and intuitive and there are quick 
links to Brand New Properties, Modern 
Style Homes, etc. We would say that our 
recently revamped site’s layout and 
content set it head and shoulders above 
the confusion of the average property 
portal or estate agent’s website.

• Social media – More and more, people like 
to communicate (and receive information) 
via social media and instant messaging. At 
Girasol Homes we are riding that wave. If 
you’re really serious about finding your 
perfect Spanish property, ensure that 
you’re getting instant notifications of new 
properties and offers by joining our 
Facebook page.

• The human touch – Of course, you can 
(and should) also just pick up the phone 
and talk to our specialists ‘on the ground’. 
The internet and websites are great for 
finding information and opportunities but 

A properly qualified lawyer, or abogado, is 
essential to your property purchase in Spain. 
This is the Girasol Homes checklist to use 
when choosing your lawyer:

• Fluent in your language – It is essential 
that both you and your lawyer fully 
understand each other so that 
miscommunication (whether written, face 
to face, or on the telephone) cannot occur. 

• A specialist in conveyancing – Your lawyer 
must be up to date and thoroughly 
conversant with property conveyancing 
and undertake this as their primary daily 
work. 

• Independent – This is vital. Avoid using a 
lawyer who is linked to your seller or estate 
agent. Equally, never fall into the trap of 
agreeing with a seller (sometimes a 
developer) who offers to get his 
conveyancing lawyer or legal department 
to also do your conveyancing, even if this is 
offered for free. 

• Fully registered and insured – Always 
make sure your potential lawyer has a valid 
and up to date insurance policy. Do not be 

reticent in asking for this, reputable lawyers 
will expect it. 

• Working from a proper office – All 
professional, full-time conveyancing 
lawyers will have a dedicated office. Be 
suspicious of any that do not or who work 
from temporary or inadequate premises.

Girasol Homes are in the enviable position of 
having developed relationships with some of 
the best independent lawyers in each area. It 
goes without saying that they meet each of 
the criteria laid out above. 

Furthermore…

…if you are living outside of Spain, you should 
carefully consider setting up a power of 
attorney (poder notarial) to allow your lawyer 
to act on your behalf. Many actions require 
your signature and if you cannot provide this 
promptly the process (for example, the 
contractual stages of buying a property) can 
be delayed. If you end up unable to meet 
contractual obligations and deadlines you 
risk losing the property (and/or deposit). A 
power of attorney has to be signed in front of 
a notary and by signing it you are entrusting 

Finding the right property

there’s also no substitute for a conversation 
with someone who knows their stuff inside 
and out.

• Estate agents – The estate agency industry 
in Spain is very different to that in the UK 
whilst essentially providing the same 
service. Sole agency is a rarity as sellers 
place their properties with as many agents 
as they can. Experienced agents will have 
useful local knowledge and contacts that 
can prove invaluable. Agents dealing with 
international clients often provide what 
amounts to a relocation service. Girasol 
Homes deal with dozens of estate agents 
on a day to day basis but as a property 
finding service, we are able to provide 
advice above and beyond that of any 
single agent. 

• Property Finders – Property finders are not 
estate agents but are independent firms 
who use established connections with 
local and national estate agents, 
developers, banks and lawyers to offer 
hundreds or thousands of properties to 
prospective buyers. Property finders work 
for you to find the best possible property 
for your needs and wants. Buyers usually 
pay no fee to property finders which are 
remunerated by the local listing agents, 
banks or developers. Girasol Homes are 
recognised as the premier professional 
property finders in Spain and are used by 
dozens of international estate agents. 

• Banks – The property crash of 2008 led to 
the inevitable repossession of thousands of 
properties which effectively meant that the 
banks became potentially huge estate 
agents; in fact some even have their own 
estate agencies. Their primary interest is to 
get the money back that is owed to them 
so prices may be lower than for similar 
properties from a different seller. Some 
bank repossessions can have significant 
legal issues so it is worth talking to one of 
Girasol Homes’ experts about what might 
be suitable for you.

• Urbanisation management agencies – 
These are simply the management offices 
responsible for the administration of 

urbanisations on behalf of the resident 
communities. These offices can double as 
sales offices, staffed by an administrator or 
sales representative with significant and 
specific knowledge of the estate. The 
Girasol Homes website features many 
properties on urbanisations and it is worth 
contacting one of our representatives 
about the estates and urbanisations in 
their area. 

Remember, the property market can be 

very fast-moving with new properties 

coming on to the market every hour. 

At Girasol Homes, we update our 

website daily with new options for you 

to consider and we will add you to our 

correspondence list to keep you 

informed of what’s new.

Once you have your shortlist, it’s time to pick 
up the phone and talk to one of our 
specialists in the area in which you are 
interested. They will help you plan your visit 
so that you get to see all of the properties on 
your shortlist plus any others that they feel 
may interest you and that you might have 
missed.

Our specialists, with their extensive 
knowledge of particular local areas, give you 
a massive advantage in finding the property 
you want.

a lot of responsibility to the other person; 
ensure that:

• The person you appoint can only act upon 
receipt of written instructions from you. A 
good lawyer will insist on this as it prevents 
misunderstandings. 

• You have the text of your power of attorney 

in both Spanish and English. This ensures you 
know exactly what you are signing before 
you go before the notary. 

• The power of attorney expires after a 
certain time period. 

A power of attorney can be revoked at any 
time by attending any notary’s office in Spain 
with the original power of attorney 
document or a certified copy. There is also a 
procedure to revoke your power of attorney 
available at Spanish embassies and 
consulates around the world.

2. Surveyor etc

Similar to other countries, if you’re buying an 
older property, a survey is never a bad idea 
although a full survey may not be required. 
Your lawyer will be able to advise. 

Even for new-builds it is important to realise 
fully the possible shortcomings of the seguro 
decenal (or ‘builder’s guarantee’ policy). This 
is not a comprehensive insurance policy and 
does not offer the same protection that, for 
example, the NHBC might offer in the UK. 

Any surveyor you employ should meet the 
following criteria: 

• Fully qualified and insured – An 
aparejador has trained and qualified as a 
building engineer and normally oversees 
and implements building work, as 
designed and specified by an architect. 
Aparejadores are highly skilled and 
properly qualified building industry 
professionals. 

• Provides a comprehensive, written   
report – Always make sure that any survey 
results are provided in written form, with a 
legal invoice for the work performed. The 

report will provide a basis for any future 
instruction to builders. 

• Experienced in relevant Spanish building 
techniques, planning law and   
regulations – There are many different 
surveying disciplines, always check with 
your surveyor that his discipline is relevant 
to the property that is to be surveyed.

3. Notary (notario) 

The notario is not a lawyer and has no real 
equivalent in the UK (perhaps the closest 
equivalent is the Registrar of Births, Deaths 
and Marriages or a Justice of the Peace) 
though the role is more common in other 
European countries.

However, in Spain it would be unwise to 
transfer a title of real estate without the 
deeds (the escritura) being notarised.

The escritura and associated documentation 
prepared by your own lawyer are formally 
checked by the notario and certified them as 
correct and valid. If this is not done, there is 
no conclusive proof of the legal transfer of 
the property.

And…

4. The fourth professional

… is of course, Girasol Homes. We will help 
you find and work with the professionals 
listed above. Girasol Homes only 
recommends fully-qualified people with 
whom we have experience and who have 
shown themselves to be thoroughly expert 
and professional in their dealings.

Take a look at the testimonials page on the 
Girasol Homes website for our clients’ 
experiences of working with the people we 
recommend.
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Spanish Banks

Girasol Homes can recommend a number of 
reputable local and national banks. One of 
the lingering effects of the property crash of 
2008 is on Spanish banks willingness to lend. 
It is rare for Spanish banks to offer mortgages 
of much more than 70% of the value of any 
property. That said, Spanish mortgages tend 
to be based on very competitive terms and 
they are keen to attract new customers.

Most mortgages are of the ‘tracker’ variety 
and the rate will follow the Eurozone’s 
Euribor, or Euro Interbank Offered Rate. It’s 
usual to see mortgages offered at a set 
margin above the Euribor, e.g. Euribor +1%. 
Fixed rate mortgages have yet to gain 
widespread popularity in Spain, not least 
because interest rates in recent years have 
been comparatively low. 

Naturally, Spanish mortgages are in euros 
and if your Spanish property is a second or 

holiday home while you remain resident in 
your home country then your income may 
be in a different currency. This is an extra 
factor that may work to either your 
advantage and disadvantage, depending on 
the currency markets.

To take the UK as an example, sterling in 
2018 began at a low level compared to the 
euro. In this scenario, it makes sense to 
sidestep the exchange rate issue and borrow 
in euros. For example, a 250,000€ property 
with a 40% deposit would require a 
150,000€ mortgage for the balance. Using 
the latest Bankinter repayment tables as an 
example, for a 15-year term, the monthly 
repayments would be 1,000€. In sterling, 
that is currently around the £900 mark but 
assuming that the exchange rates will return 
to the previous (more normal) levels of 
mid-2016, that monthly mortgage payment 
drops to around £800. This makes a Spanish 

mortgage a potentially smart move because 
the borrower would be minimising the 
proportion of the property price that they 
pay at the higher rate. Of course, the 
currency market is unpredictable and when 
considering a specific mortgage, we suggest 
you talk to one of Girasol Homes’ specialist 
advisers.

Banks in your home country

Location is largely immaterial for banks 
offering mortgages, so it may be worthwhile 
looking closer to home for the best deal. 
Many European ‘high street’ banks have a 
presence in Spain either as an extension of 
their own network or through a partnership 
deal with a Spanish banking subsidiary. 
There are also a number of Spanish banks – 
for example, Santander – that have branch 
networks in other European countries.

Furthermore, remortgaging a current ‘home’ 
property is a common funding route for our 
clients which you may wish to explore.

Transferring funds abroad

If you arrange funding in your home country 
then currency exchange will be a key issue 
when transferring those funds to Spain for 
the purchase. Leaving that transfer to your 
bank can result in a poor rate of exchange 
and/or heavy fees. Far better to use a 
specialist currency exchange company who 
can save you money. Naturally, Girasol Homes 
can recommend excellent options and help 
you get the best possible deal, making your 
purchase money go that much further.

A properly qualified lawyer, or abogado, is 
essential to your property purchase in Spain. 
This is the Girasol Homes checklist to use 
when choosing your lawyer:

• Fluent in your language – It is essential 
that both you and your lawyer fully 
understand each other so that 
miscommunication (whether written, face 
to face, or on the telephone) cannot occur. 

• A specialist in conveyancing – Your lawyer 
must be up to date and thoroughly 
conversant with property conveyancing 
and undertake this as their primary daily 
work. 

• Independent – This is vital. Avoid using a 
lawyer who is linked to your seller or estate 
agent. Equally, never fall into the trap of 
agreeing with a seller (sometimes a 
developer) who offers to get his 
conveyancing lawyer or legal department 
to also do your conveyancing, even if this is 
offered for free. 

• Fully registered and insured – Always 
make sure your potential lawyer has a valid 
and up to date insurance policy. Do not be 

reticent in asking for this, reputable lawyers 
will expect it. 

• Working from a proper office – All 
professional, full-time conveyancing 
lawyers will have a dedicated office. Be 
suspicious of any that do not or who work 
from temporary or inadequate premises.

Girasol Homes are in the enviable position of 
having developed relationships with some of 
the best independent lawyers in each area. It 
goes without saying that they meet each of 
the criteria laid out above. 

Furthermore…

…if you are living outside of Spain, you should 
carefully consider setting up a power of 
attorney (poder notarial) to allow your lawyer 
to act on your behalf. Many actions require 
your signature and if you cannot provide this 
promptly the process (for example, the 
contractual stages of buying a property) can 
be delayed. If you end up unable to meet 
contractual obligations and deadlines you 
risk losing the property (and/or deposit). A 
power of attorney has to be signed in front of 
a notary and by signing it you are entrusting 

Mortgages

If you require a mortgage to buy your Spanish property there are

a number of options available for you to consider.

a lot of responsibility to the other person; 
ensure that:

• The person you appoint can only act upon 
receipt of written instructions from you. A 
good lawyer will insist on this as it prevents 
misunderstandings. 

• You have the text of your power of attorney 

in both Spanish and English. This ensures you 
know exactly what you are signing before 
you go before the notary. 

• The power of attorney expires after a 
certain time period. 

A power of attorney can be revoked at any 
time by attending any notary’s office in Spain 
with the original power of attorney 
document or a certified copy. There is also a 
procedure to revoke your power of attorney 
available at Spanish embassies and 
consulates around the world.

2. Surveyor etc

Similar to other countries, if you’re buying an 
older property, a survey is never a bad idea 
although a full survey may not be required. 
Your lawyer will be able to advise. 

Even for new-builds it is important to realise 
fully the possible shortcomings of the seguro 
decenal (or ‘builder’s guarantee’ policy). This 
is not a comprehensive insurance policy and 
does not offer the same protection that, for 
example, the NHBC might offer in the UK. 

Any surveyor you employ should meet the 
following criteria: 

• Fully qualified and insured – An 
aparejador has trained and qualified as a 
building engineer and normally oversees 
and implements building work, as 
designed and specified by an architect. 
Aparejadores are highly skilled and 
properly qualified building industry 
professionals. 

• Provides a comprehensive, written   
report – Always make sure that any survey 
results are provided in written form, with a 
legal invoice for the work performed. The 

report will provide a basis for any future 
instruction to builders. 

• Experienced in relevant Spanish building 
techniques, planning law and   
regulations – There are many different 
surveying disciplines, always check with 
your surveyor that his discipline is relevant 
to the property that is to be surveyed.

3. Notary (notario) 

The notario is not a lawyer and has no real 
equivalent in the UK (perhaps the closest 
equivalent is the Registrar of Births, Deaths 
and Marriages or a Justice of the Peace) 
though the role is more common in other 
European countries.

However, in Spain it would be unwise to 
transfer a title of real estate without the 
deeds (the escritura) being notarised.

The escritura and associated documentation 
prepared by your own lawyer are formally 
checked by the notario and certified them as 
correct and valid. If this is not done, there is 
no conclusive proof of the legal transfer of 
the property.

And…

4. The fourth professional

… is of course, Girasol Homes. We will help 
you find and work with the professionals 
listed above. Girasol Homes only 
recommends fully-qualified people with 
whom we have experience and who have 
shown themselves to be thoroughly expert 
and professional in their dealings.

Take a look at the testimonials page on the 
Girasol Homes website for our clients’ 
experiences of working with the people we 
recommend.
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Spanish Banks

Girasol Homes can recommend a number of 
reputable local and national banks. One of 
the lingering effects of the property crash of 
2008 is on Spanish banks willingness to lend. 
It is rare for Spanish banks to offer mortgages 
of much more than 70% of the value of any 
property. That said, Spanish mortgages tend 
to be based on very competitive terms and 
they are keen to attract new customers.

Most mortgages are of the ‘tracker’ variety 
and the rate will follow the Eurozone’s 
Euribor, or Euro Interbank Offered Rate. It’s 
usual to see mortgages offered at a set 
margin above the Euribor, e.g. Euribor +1%. 
Fixed rate mortgages have yet to gain 
widespread popularity in Spain, not least 
because interest rates in recent years have 
been comparatively low. 

Naturally, Spanish mortgages are in euros 
and if your Spanish property is a second or 

holiday home while you remain resident in 
your home country then your income may 
be in a different currency. This is an extra 
factor that may work to either your 
advantage and disadvantage, depending on 
the currency markets.

To take the UK as an example, sterling in 
2018 began at a low level compared to the 
euro. In this scenario, it makes sense to 
sidestep the exchange rate issue and borrow 
in euros. For example, a 250,000€ property 
with a 40% deposit would require a 
150,000€ mortgage for the balance. Using 
the latest Bankinter repayment tables as an 
example, for a 15-year term, the monthly 
repayments would be 1,000€. In sterling, 
that is currently around the £900 mark but 
assuming that the exchange rates will return 
to the previous (more normal) levels of 
mid-2016, that monthly mortgage payment 
drops to around £800. This makes a Spanish 

mortgage a potentially smart move because 
the borrower would be minimising the 
proportion of the property price that they 
pay at the higher rate. Of course, the 
currency market is unpredictable and when 
considering a specific mortgage, we suggest 
you talk to one of Girasol Homes’ specialist 
advisers.

Banks in your home country

Location is largely immaterial for banks 
offering mortgages, so it may be worthwhile 
looking closer to home for the best deal. 
Many European ‘high street’ banks have a 
presence in Spain either as an extension of 
their own network or through a partnership 
deal with a Spanish banking subsidiary. 
There are also a number of Spanish banks – 
for example, Santander – that have branch 
networks in other European countries.

Furthermore, remortgaging a current ‘home’ 
property is a common funding route for our 
clients which you may wish to explore.

Transferring funds abroad

If you arrange funding in your home country 
then currency exchange will be a key issue 
when transferring those funds to Spain for 
the purchase. Leaving that transfer to your 
bank can result in a poor rate of exchange 
and/or heavy fees. Far better to use a 
specialist currency exchange company who 
can save you money. Naturally, Girasol Homes 
can recommend excellent options and help 
you get the best possible deal, making your 
purchase money go that much further.

A properly qualified lawyer, or abogado, is 
essential to your property purchase in Spain. 
This is the Girasol Homes checklist to use 
when choosing your lawyer:

• Fluent in your language – It is essential 
that both you and your lawyer fully 
understand each other so that 
miscommunication (whether written, face 
to face, or on the telephone) cannot occur. 

• A specialist in conveyancing – Your lawyer 
must be up to date and thoroughly 
conversant with property conveyancing 
and undertake this as their primary daily 
work. 

• Independent – This is vital. Avoid using a 
lawyer who is linked to your seller or estate 
agent. Equally, never fall into the trap of 
agreeing with a seller (sometimes a 
developer) who offers to get his 
conveyancing lawyer or legal department 
to also do your conveyancing, even if this is 
offered for free. 

• Fully registered and insured – Always 
make sure your potential lawyer has a valid 
and up to date insurance policy. Do not be 

reticent in asking for this, reputable lawyers 
will expect it. 

• Working from a proper office – All 
professional, full-time conveyancing 
lawyers will have a dedicated office. Be 
suspicious of any that do not or who work 
from temporary or inadequate premises.

Girasol Homes are in the enviable position of 
having developed relationships with some of 
the best independent lawyers in each area. It 
goes without saying that they meet each of 
the criteria laid out above. 

Furthermore…

…if you are living outside of Spain, you should 
carefully consider setting up a power of 
attorney (poder notarial) to allow your lawyer 
to act on your behalf. Many actions require 
your signature and if you cannot provide this 
promptly the process (for example, the 
contractual stages of buying a property) can 
be delayed. If you end up unable to meet 
contractual obligations and deadlines you 
risk losing the property (and/or deposit). A 
power of attorney has to be signed in front of 
a notary and by signing it you are entrusting 

Mortgages

It’s worth remembering that Spanish mortgages are unregulated.

Girasol Homes has access to mortgage brokers based in Spain, the UK and elsewhere
who have been specially chosen for their qualifications and backgrounds in
the financial services industry, therefore ensuring that you receive the best advice
and service.

We specialise in researching the Spanish mortgage market to find
the most competitive and suitable mortgages for our clients. By working with banks
and building societies in Spain and Europe on a daily basis, we know exactly where
to direct our client's applications. This is vital in the highly varied mortgage market
in Spain, saving time and effort for you, the client.

a lot of responsibility to the other person; 
ensure that:

• The person you appoint can only act upon 
receipt of written instructions from you. A 
good lawyer will insist on this as it prevents 
misunderstandings. 

• You have the text of your power of attorney 

in both Spanish and English. This ensures you 
know exactly what you are signing before 
you go before the notary. 

• The power of attorney expires after a 
certain time period. 

A power of attorney can be revoked at any 
time by attending any notary’s office in Spain 
with the original power of attorney 
document or a certified copy. There is also a 
procedure to revoke your power of attorney 
available at Spanish embassies and 
consulates around the world.

2. Surveyor etc

Similar to other countries, if you’re buying an 
older property, a survey is never a bad idea 
although a full survey may not be required. 
Your lawyer will be able to advise. 

Even for new-builds it is important to realise 
fully the possible shortcomings of the seguro 
decenal (or ‘builder’s guarantee’ policy). This 
is not a comprehensive insurance policy and 
does not offer the same protection that, for 
example, the NHBC might offer in the UK. 

Any surveyor you employ should meet the 
following criteria: 

• Fully qualified and insured – An 
aparejador has trained and qualified as a 
building engineer and normally oversees 
and implements building work, as 
designed and specified by an architect. 
Aparejadores are highly skilled and 
properly qualified building industry 
professionals. 

• Provides a comprehensive, written   
report – Always make sure that any survey 
results are provided in written form, with a 
legal invoice for the work performed. The 

report will provide a basis for any future 
instruction to builders. 

• Experienced in relevant Spanish building 
techniques, planning law and   
regulations – There are many different 
surveying disciplines, always check with 
your surveyor that his discipline is relevant 
to the property that is to be surveyed.

3. Notary (notario) 

The notario is not a lawyer and has no real 
equivalent in the UK (perhaps the closest 
equivalent is the Registrar of Births, Deaths 
and Marriages or a Justice of the Peace) 
though the role is more common in other 
European countries.

However, in Spain it would be unwise to 
transfer a title of real estate without the 
deeds (the escritura) being notarised.

The escritura and associated documentation 
prepared by your own lawyer are formally 
checked by the notario and certified them as 
correct and valid. If this is not done, there is 
no conclusive proof of the legal transfer of 
the property.

And…

4. The fourth professional

… is of course, Girasol Homes. We will help 
you find and work with the professionals 
listed above. Girasol Homes only 
recommends fully-qualified people with 
whom we have experience and who have 
shown themselves to be thoroughly expert 
and professional in their dealings.

Take a look at the testimonials page on the 
Girasol Homes website for our clients’ 
experiences of working with the people we 
recommend.
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There are three professional roles relating to buying property in Spain and although you can 
go it alone, without them there are potential pitfalls that it is all too easy to fall into. And then 
there is a ‘fourth professional’ that can help you find and advise when working with the other 
three. Let’s look at each role in turn…

A properly qualified lawyer, or abogado, is 
essential to your property purchase in Spain. 
This is the Girasol Homes checklist to use 
when choosing your lawyer:

• Fluent in your language – It is essential 
that both you and your lawyer fully 
understand each other so that 
miscommunication (whether written, face 
to face, or on the telephone) cannot occur. 

• A specialist in conveyancing – Your lawyer 
must be up to date and thoroughly 
conversant with property conveyancing 
and undertake this as their primary daily 
work. 

• Independent – This is vital. Avoid using a 
lawyer who is linked to your seller or estate 
agent. Equally, never fall into the trap of 
agreeing with a seller (sometimes a 
developer) who offers to get his 
conveyancing lawyer or legal department 
to also do your conveyancing, even if this is 
offered for free. 

• Fully registered and insured – Always 
make sure your potential lawyer has a valid 
and up to date insurance policy. Do not be 

reticent in asking for this, reputable lawyers 
will expect it. 

• Working from a proper office – All 
professional, full-time conveyancing 
lawyers will have a dedicated office. Be 
suspicious of any that do not or who work 
from temporary or inadequate premises.

Girasol Homes are in the enviable position of 
having developed relationships with some of 
the best independent lawyers in each area. It 
goes without saying that they meet each of 
the criteria laid out above. 

Furthermore…

…if you are living outside of Spain, you should 
carefully consider setting up a power of 
attorney (poder notarial) to allow your lawyer 
to act on your behalf. Many actions require 
your signature and if you cannot provide this 
promptly the process (for example, the 
contractual stages of buying a property) can 
be delayed. If you end up unable to meet 
contractual obligations and deadlines you 
risk losing the property (and/or deposit). A 
power of attorney has to be signed in front of 
a notary and by signing it you are entrusting 

Spanish property law may be unfamiliar to you (and seem rather archaic
and labyrinthine at times) but you should not be worried by that, any more
than you would by the law of your home country. Dealing with the
necessary legalities when buying a property in Spain is straightforward
if you follow a few simple guidelines. 

1. Specialist Conveyancing Lawyer

a lot of responsibility to the other person; 
ensure that:

• The person you appoint can only act upon 
receipt of written instructions from you. A 
good lawyer will insist on this as it prevents 
misunderstandings. 

• You have the text of your power of attorney 

in both Spanish and English. This ensures you 
know exactly what you are signing before 
you go before the notary. 

• The power of attorney expires after a 
certain time period. 

A power of attorney can be revoked at any 
time by attending any notary’s office in Spain 
with the original power of attorney 
document or a certified copy. There is also a 
procedure to revoke your power of attorney 
available at Spanish embassies and 
consulates around the world.

2. Surveyor etc

Similar to other countries, if you’re buying an 
older property, a survey is never a bad idea 
although a full survey may not be required. 
Your lawyer will be able to advise. 

Even for new-builds it is important to realise 
fully the possible shortcomings of the seguro 
decenal (or ‘builder’s guarantee’ policy). This 
is not a comprehensive insurance policy and 
does not offer the same protection that, for 
example, the NHBC might offer in the UK. 

Any surveyor you employ should meet the 
following criteria: 

• Fully qualified and insured – An 
aparejador has trained and qualified as a 
building engineer and normally oversees 
and implements building work, as 
designed and specified by an architect. 
Aparejadores are highly skilled and 
properly qualified building industry 
professionals. 

• Provides a comprehensive, written   
report – Always make sure that any survey 
results are provided in written form, with a 
legal invoice for the work performed. The 

report will provide a basis for any future 
instruction to builders. 

• Experienced in relevant Spanish building 
techniques, planning law and   
regulations – There are many different 
surveying disciplines, always check with 
your surveyor that his discipline is relevant 
to the property that is to be surveyed.

3. Notary (notario) 

The notario is not a lawyer and has no real 
equivalent in the UK (perhaps the closest 
equivalent is the Registrar of Births, Deaths 
and Marriages or a Justice of the Peace) 
though the role is more common in other 
European countries.

However, in Spain it would be unwise to 
transfer a title of real estate without the 
deeds (the escritura) being notarised.

The escritura and associated documentation 
prepared by your own lawyer are formally 
checked by the notario and certified them as 
correct and valid. If this is not done, there is 
no conclusive proof of the legal transfer of 
the property.

And…

4. The fourth professional

… is of course, Girasol Homes. We will help 
you find and work with the professionals 
listed above. Girasol Homes only 
recommends fully-qualified people with 
whom we have experience and who have 
shown themselves to be thoroughly expert 
and professional in their dealings.

Take a look at the testimonials page on the 
Girasol Homes website for our clients’ 
experiences of working with the people we 
recommend.

Spanish legal roles



Girasol Homes 2018© – Guide to Buying Property in Spain16

A properly qualified lawyer, or abogado, is 
essential to your property purchase in Spain. 
This is the Girasol Homes checklist to use 
when choosing your lawyer:

• Fluent in your language – It is essential 
that both you and your lawyer fully 
understand each other so that 
miscommunication (whether written, face 
to face, or on the telephone) cannot occur. 

• A specialist in conveyancing – Your lawyer 
must be up to date and thoroughly 
conversant with property conveyancing 
and undertake this as their primary daily 
work. 

• Independent – This is vital. Avoid using a 
lawyer who is linked to your seller or estate 
agent. Equally, never fall into the trap of 
agreeing with a seller (sometimes a 
developer) who offers to get his 
conveyancing lawyer or legal department 
to also do your conveyancing, even if this is 
offered for free. 

• Fully registered and insured – Always 
make sure your potential lawyer has a valid 
and up to date insurance policy. Do not be 

reticent in asking for this, reputable lawyers 
will expect it. 

• Working from a proper office – All 
professional, full-time conveyancing 
lawyers will have a dedicated office. Be 
suspicious of any that do not or who work 
from temporary or inadequate premises.

Girasol Homes are in the enviable position of 
having developed relationships with some of 
the best independent lawyers in each area. It 
goes without saying that they meet each of 
the criteria laid out above. 

Furthermore…

…if you are living outside of Spain, you should 
carefully consider setting up a power of 
attorney (poder notarial) to allow your lawyer 
to act on your behalf. Many actions require 
your signature and if you cannot provide this 
promptly the process (for example, the 
contractual stages of buying a property) can 
be delayed. If you end up unable to meet 
contractual obligations and deadlines you 
risk losing the property (and/or deposit). A 
power of attorney has to be signed in front of 
a notary and by signing it you are entrusting 

Spanish legal roles

a lot of responsibility to the other person; 
ensure that:

• The person you appoint can only act upon 
receipt of written instructions from you. A 
good lawyer will insist on this as it prevents 
misunderstandings. 

• You have the text of your power of attorney 

in both Spanish and English. This ensures you 
know exactly what you are signing before 
you go before the notary. 

• The power of attorney expires after a 
certain time period. 

A power of attorney can be revoked at any 
time by attending any notary’s office in Spain 
with the original power of attorney 
document or a certified copy. There is also a 
procedure to revoke your power of attorney 
available at Spanish embassies and 
consulates around the world.

2. Surveyor etc

Similar to other countries, if you’re buying an 
older property, a survey is never a bad idea 
although a full survey may not be required. 
Your lawyer will be able to advise. 

Even for new-builds it is important to realise 
fully the possible shortcomings of the seguro 
decenal (or ‘builder’s guarantee’ policy). This 
is not a comprehensive insurance policy and 
does not offer the same protection that, for 
example, the NHBC might offer in the UK. 

Any surveyor you employ should meet the 
following criteria: 

• Fully qualified and insured – An 
aparejador has trained and qualified as a 
building engineer and normally oversees 
and implements building work, as 
designed and specified by an architect. 
Aparejadores are highly skilled and 
properly qualified building industry 
professionals. 

• Provides a comprehensive, written   
report – Always make sure that any survey 
results are provided in written form, with a 
legal invoice for the work performed. The 

report will provide a basis for any future 
instruction to builders. 

• Experienced in relevant Spanish building 
techniques, planning law and   
regulations – There are many different 
surveying disciplines, always check with 
your surveyor that his discipline is relevant 
to the property that is to be surveyed.

3. Notary (notario) 

The notario is not a lawyer and has no real 
equivalent in the UK (perhaps the closest 
equivalent is the Registrar of Births, Deaths 
and Marriages or a Justice of the Peace) 
though the role is more common in other 
European countries.

However, in Spain it would be unwise to 
transfer a title of real estate without the 
deeds (the escritura) being notarised.

The escritura and associated documentation 
prepared by your own lawyer are formally 
checked by the notario and certified them as 
correct and valid. If this is not done, there is 
no conclusive proof of the legal transfer of 
the property.

And…

4. The fourth professional

… is of course, Girasol Homes. We will help 
you find and work with the professionals 
listed above. Girasol Homes only 
recommends fully-qualified people with 
whom we have experience and who have 
shown themselves to be thoroughly expert 
and professional in their dealings.

Take a look at the testimonials page on the 
Girasol Homes website for our clients’ 
experiences of working with the people we 
recommend.
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A properly qualified lawyer, or abogado, is 
essential to your property purchase in Spain. 
This is the Girasol Homes checklist to use 
when choosing your lawyer:

• Fluent in your language – It is essential 
that both you and your lawyer fully 
understand each other so that 
miscommunication (whether written, face 
to face, or on the telephone) cannot occur. 

• A specialist in conveyancing – Your lawyer 
must be up to date and thoroughly 
conversant with property conveyancing 
and undertake this as their primary daily 
work. 

• Independent – This is vital. Avoid using a 
lawyer who is linked to your seller or estate 
agent. Equally, never fall into the trap of 
agreeing with a seller (sometimes a 
developer) who offers to get his 
conveyancing lawyer or legal department 
to also do your conveyancing, even if this is 
offered for free. 

• Fully registered and insured – Always 
make sure your potential lawyer has a valid 
and up to date insurance policy. Do not be 

reticent in asking for this, reputable lawyers 
will expect it. 

• Working from a proper office – All 
professional, full-time conveyancing 
lawyers will have a dedicated office. Be 
suspicious of any that do not or who work 
from temporary or inadequate premises.

Girasol Homes are in the enviable position of 
having developed relationships with some of 
the best independent lawyers in each area. It 
goes without saying that they meet each of 
the criteria laid out above. 

Furthermore…

…if you are living outside of Spain, you should 
carefully consider setting up a power of 
attorney (poder notarial) to allow your lawyer 
to act on your behalf. Many actions require 
your signature and if you cannot provide this 
promptly the process (for example, the 
contractual stages of buying a property) can 
be delayed. If you end up unable to meet 
contractual obligations and deadlines you 
risk losing the property (and/or deposit). A 
power of attorney has to be signed in front of 
a notary and by signing it you are entrusting 

a lot of responsibility to the other person; 
ensure that:

• The person you appoint can only act upon 
receipt of written instructions from you. A 
good lawyer will insist on this as it prevents 
misunderstandings. 

• You have the text of your power of attorney 

in both Spanish and English. This ensures you 
know exactly what you are signing before 
you go before the notary. 

• The power of attorney expires after a 
certain time period. 

A power of attorney can be revoked at any 
time by attending any notary’s office in Spain 
with the original power of attorney 
document or a certified copy. There is also a 
procedure to revoke your power of attorney 
available at Spanish embassies and 
consulates around the world.

2. Surveyor etc

Similar to other countries, if you’re buying an 
older property, a survey is never a bad idea 
although a full survey may not be required. 
Your lawyer will be able to advise. 

Even for new-builds it is important to realise 
fully the possible shortcomings of the seguro 
decenal (or ‘builder’s guarantee’ policy). This 
is not a comprehensive insurance policy and 
does not offer the same protection that, for 
example, the NHBC might offer in the UK. 

Any surveyor you employ should meet the 
following criteria: 

• Fully qualified and insured – An 
aparejador has trained and qualified as a 
building engineer and normally oversees 
and implements building work, as 
designed and specified by an architect. 
Aparejadores are highly skilled and 
properly qualified building industry 
professionals. 

• Provides a comprehensive, written   
report – Always make sure that any survey 
results are provided in written form, with a 
legal invoice for the work performed. The 

report will provide a basis for any future 
instruction to builders. 

• Experienced in relevant Spanish building 
techniques, planning law and   
regulations – There are many different 
surveying disciplines, always check with 
your surveyor that his discipline is relevant 
to the property that is to be surveyed.

3. Notary (notario) 

The notario is not a lawyer and has no real 
equivalent in the UK (perhaps the closest 
equivalent is the Registrar of Births, Deaths 
and Marriages or a Justice of the Peace) 
though the role is more common in other 
European countries.

However, in Spain it would be unwise to 
transfer a title of real estate without the 
deeds (the escritura) being notarised.

The escritura and associated documentation 
prepared by your own lawyer are formally 
checked by the notario and certified them as 
correct and valid. If this is not done, there is 
no conclusive proof of the legal transfer of 
the property.

And…

4. The fourth professional

… is of course, Girasol Homes. We will help 
you find and work with the professionals 
listed above. Girasol Homes only 
recommends fully-qualified people with 
whom we have experience and who have 
shown themselves to be thoroughly expert 
and professional in their dealings.

Take a look at the testimonials page on the 
Girasol Homes website for our clients’ 
experiences of working with the people we 
recommend.

Get your NIE

First of all, you need to apply for a Número de 
Identificación de Extranjeros or NIE (roughly 
translated, Foreigner Identity Number). This is 
your unique identifier with the Spanish tax office 
(the Agencia Tributaria) and indeed, any other 
branch of the Spanish government, national and 
local.

Why do you need a NIE? Put simply, you can’t 
own property in Spain without one.

A NIE is required for handling any ‘economic 
interests’ in Spain. You don’t have to be a resident 
to have one.

So, how to get a NIE?

You need to make an application to the relevant 
local government department (often called the 
Oficina de Extranjeros or Extranjería) or through 
the nearest national Spanish police station, or 
comisaría.

You’ll need the following documents:

• An application form, the Solicitud de Número 
de Identidad de Extranjero (NIE) y Certificados 
(form EX-15), filled out and signed. (NB. Sign the 
form in the presence of an official) The form, 
and instructions in English for completing it, 
can be found on the Government website.

• Identity card or original passport and 
photocopy 

• Two passport photographs

You will also need a receipt for payment of the 
fee, stamped by a bank. The fee is usually nominal 
(around 10€) and the most common procedure is 
to submit all the paperwork, have it processed, 
then go to a nearby bank and pay the fee, 
returning to the government office with the 
receipt to finalise the process.

Taxes when purchasing

Of the charges and fees connected to purchasing 
a property, some represent taxes levied by the 
Spanish government.

• Impuesto sobre el Valor Añadido (IVA) is 
Spain’s equivalent to VAT. There are three 
different rates of IVA and which one you pay 
depends on the type of property you are 
buying:

- 10% on a new home

- 4% on subsidised housing

- 21% on other types of property (plots,   
  storage, garages, etc.)

However, if the property in question is a resale or 
has been rented out continuously for at least two 
years to tenants, you will be liable for a transfer 
tax, known as the… 

• Impuesto sobre Transmisiones Patrimoniales 
(ITP). The rate varies depending on the region of 
Spain you are buying in. 

• Impuesto de Actos Jurídicos Documentados 
(IAJD) is the Spanish version of stamp duty and 
only applied to IVA-liable purchases. Typically, it 
is 1% of the purchase price. 

Regular taxes after purchase

The Impuesto sobre Bienes Inmuebles (IBI) is an 
annual local tax on Spanish property ownership, 
similar to the UK’s council tax. The town hall 
sends out a bill to every property on its census, 
regardless of whether the owners are residents or 
non-residents.

The Impuesto sobre la Renta de No Residentes 
(IRNR) applies only to non-resident owners. Rates 
may vary but currently depend on whether the 
owner rents out the property or not. Non-resident 
owners who do not let out their property out nor 
have any other stream of revenue in Spain will 
pay 25% of 2% of the assessed value of the 
property. This percentage increases to 25% of 
gross earnings if the owners are letting out the 
property.

Tax Issues

Before we get to the process of actually purchasing your chosen
property, there are a couple of tax points to be aware of…
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A properly qualified lawyer, or abogado, is 
essential to your property purchase in Spain. 
This is the Girasol Homes checklist to use 
when choosing your lawyer:

• Fluent in your language – It is essential 
that both you and your lawyer fully 
understand each other so that 
miscommunication (whether written, face 
to face, or on the telephone) cannot occur. 

• A specialist in conveyancing – Your lawyer 
must be up to date and thoroughly 
conversant with property conveyancing 
and undertake this as their primary daily 
work. 

• Independent – This is vital. Avoid using a 
lawyer who is linked to your seller or estate 
agent. Equally, never fall into the trap of 
agreeing with a seller (sometimes a 
developer) who offers to get his 
conveyancing lawyer or legal department 
to also do your conveyancing, even if this is 
offered for free. 

• Fully registered and insured – Always 
make sure your potential lawyer has a valid 
and up to date insurance policy. Do not be 

reticent in asking for this, reputable lawyers 
will expect it. 

• Working from a proper office – All 
professional, full-time conveyancing 
lawyers will have a dedicated office. Be 
suspicious of any that do not or who work 
from temporary or inadequate premises.

Girasol Homes are in the enviable position of 
having developed relationships with some of 
the best independent lawyers in each area. It 
goes without saying that they meet each of 
the criteria laid out above. 

Furthermore…

…if you are living outside of Spain, you should 
carefully consider setting up a power of 
attorney (poder notarial) to allow your lawyer 
to act on your behalf. Many actions require 
your signature and if you cannot provide this 
promptly the process (for example, the 
contractual stages of buying a property) can 
be delayed. If you end up unable to meet 
contractual obligations and deadlines you 
risk losing the property (and/or deposit). A 
power of attorney has to be signed in front of 
a notary and by signing it you are entrusting 

a lot of responsibility to the other person; 
ensure that:

• The person you appoint can only act upon 
receipt of written instructions from you. A 
good lawyer will insist on this as it prevents 
misunderstandings. 

• You have the text of your power of attorney 

in both Spanish and English. This ensures you 
know exactly what you are signing before 
you go before the notary. 

• The power of attorney expires after a 
certain time period. 

A power of attorney can be revoked at any 
time by attending any notary’s office in Spain 
with the original power of attorney 
document or a certified copy. There is also a 
procedure to revoke your power of attorney 
available at Spanish embassies and 
consulates around the world.

2. Surveyor etc

Similar to other countries, if you’re buying an 
older property, a survey is never a bad idea 
although a full survey may not be required. 
Your lawyer will be able to advise. 

Even for new-builds it is important to realise 
fully the possible shortcomings of the seguro 
decenal (or ‘builder’s guarantee’ policy). This 
is not a comprehensive insurance policy and 
does not offer the same protection that, for 
example, the NHBC might offer in the UK. 

Any surveyor you employ should meet the 
following criteria: 

• Fully qualified and insured – An 
aparejador has trained and qualified as a 
building engineer and normally oversees 
and implements building work, as 
designed and specified by an architect. 
Aparejadores are highly skilled and 
properly qualified building industry 
professionals. 

• Provides a comprehensive, written   
report – Always make sure that any survey 
results are provided in written form, with a 
legal invoice for the work performed. The 

report will provide a basis for any future 
instruction to builders. 

• Experienced in relevant Spanish building 
techniques, planning law and   
regulations – There are many different 
surveying disciplines, always check with 
your surveyor that his discipline is relevant 
to the property that is to be surveyed.

3. Notary (notario) 

The notario is not a lawyer and has no real 
equivalent in the UK (perhaps the closest 
equivalent is the Registrar of Births, Deaths 
and Marriages or a Justice of the Peace) 
though the role is more common in other 
European countries.

However, in Spain it would be unwise to 
transfer a title of real estate without the 
deeds (the escritura) being notarised.

The escritura and associated documentation 
prepared by your own lawyer are formally 
checked by the notario and certified them as 
correct and valid. If this is not done, there is 
no conclusive proof of the legal transfer of 
the property.

And…

4. The fourth professional

… is of course, Girasol Homes. We will help 
you find and work with the professionals 
listed above. Girasol Homes only 
recommends fully-qualified people with 
whom we have experience and who have 
shown themselves to be thoroughly expert 
and professional in their dealings.

Take a look at the testimonials page on the 
Girasol Homes website for our clients’ 
experiences of working with the people we 
recommend.

The purchase process

By this point, you have found your dream property, agreed a price,
and obtained a mortgage (if necessary). It’s time to buy…

Pre-purchase checks

Your lawyer will advise you on what 
pre-purchase checks must be made to 
ensure your title after purchase. Some of 
these will depend on what you intend to do 
with it. For example, if you intend to make 
structural improvements, that there is correct 
planning permission and the required 
licences are in place.

At a minimum, your lawyer will apply for a 
nota simple, a certificate from the local 
Property Registry which contains a full 
description of the property, establishing the 
property’s legal status, that there are no 
debts and charges on it, and that the utilities 
and any community fees are paid up to date. 

Private contract – contrato privado) and 
deposit

Drawing up the contract is usually the job of 
the buyer’s lawyer. This document should 
include:

• The agreed sale price of the property.

• Details of anything included in the sale 
price, in the form of a formal schedule, 
including agreed fixtures and fittings, 
furniture, etc.

• The date and amount of any reserve 
deposit (normally payable immediately). A 
reserve deposit is usually 3-5% of the 
purchase price (or 3,000-5,000€) in 
exchange for which the seller takes the 
property off the market.

• The date when the main deposit must be 
paid. Deposits are usually 10% of the 
purchase price, though there is no legal 
requirement specifying that amount and 
local practice may vary.

• The date when the parties will sign the 
escritura or title deed, signifying the 
transfer.

Your lawyer may recommend – or you or the 
seller might request – some additional 
safeguard clauses to be included in the 
contract. Common clauses include:

- The seller pays you twice the amount 
of the reserve deposit should they 
renege on their agreement to sell. 

- The seller returns any reserve deposit 
should certain specified issues not be 
in order; e.g. a flaw in the seller’s title 
or right to sell you the property.

- The seller keeps the reserve deposit if 
you change your mind and decide not 
to go ahead with the purchase. 

Your lawyer should arrange for a copy of the 
contract translated into your native language.

Once the contract is agreed by both buyer 
and seller, a date will be agreed for signing 
by both parties or their legally designated 
representatives. It is common at this point for 
the agreed reserve deposit to be paid.

Going to the Notary

The actual transfer of ownership occurs when 
the escritura pública is signed by both 
parties. This always takes place in the office of 
a notary, with both parties represented by 
their respective lawyers and ideally with the 
parties themselves attending.

Prior to going into the meeting with the 
notary, your lawyer will carry out some very 
necessary last-minute checks and actions:

• Ensure that existing utility contracts 
(electricity, water, telephone, etc.) will be 
continued and that any outstanding 
amounts due between the last billing date 
and that of the date for signing the 
escritura are handed over.

• Check that you have the correct money 
with which to pay the seller. The safest and 
least contentious method is by banker’s 
draft and this is a common and expected 
method. Payment by cash is possible, but 
your lawyer should advise you about any 
limits in place to avoid fiscal fraud.If the 
seller is liable for capital gains tax on the 
sale of the property, then 3% will be 

retained by your lawyer from the full sale 
price and paid to the Spanish tax office 
within 30 days of signing the escritura.

• Double-check there have been no further 
encumbrances on the property and that 
the title is still clear. This is usually done by 
applying for a nota simple by telephone to 
check nothing has been added or incurred 
since the contract was signed. 

• Pay the notario’s fees. 

Once your lawyer is satisfied, the meeting 
with the notario and official transfer of title 
can take place. The notario will:

• Confirm the identity of all those signing 
the escritura – by checking their identity 
cards and/or passports and NIE numbers – 
and cross-check the details with those in 
the escritura. 

• Read out loud the contents of the new 
escritura from cover to cover. This includes: 

- A full description of the buyers and 
sellers by way of identity details and 
NIE numbers 

- A complete description of the 
property

- A description of the property’s 
boundaries 

- The sale price of the property 

- Details of any encumbrances or rights 
of way, etc. 

- Checking the details of the escritura 
against those of the nota simple 

If any party is not Spanish, or fluent in 
Spanish, then the notario’s words will be 
translated. If this means you, then is usually 
your lawyer doing the translating. 

The notario will then ask if you and the seller 
agree to the contents of the escritura. 
Assuming you both consent, you are both 
asked to sign the document, following which 
you hand over the remaining balance of the 
purchase price and in return receive the keys 
to your new Spanish property. It’s all yours!

After the purchase

Following the exchange at the notario’s office, your lawyer (or you) now has 30 days to present 
the deeds at the local property registry once the relevant taxes have been paid. 

After registration, if you have a mortgage on the property, the escritura will be kept by the 
bank/lender. If not, it is common practice to leave it in the safekeeping of your lawyer though 
there is nothing to stop you keeping it yourself.

Though your lawyer’s role in the purchase is now complete, you may choose to use them to 
deal with matters such as insurance or setting up direct debit payments for utilities, etc. This 
can be especially convenient if you are not resident in Spain.
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A properly qualified lawyer, or abogado, is 
essential to your property purchase in Spain. 
This is the Girasol Homes checklist to use 
when choosing your lawyer:

• Fluent in your language – It is essential 
that both you and your lawyer fully 
understand each other so that 
miscommunication (whether written, face 
to face, or on the telephone) cannot occur. 

• A specialist in conveyancing – Your lawyer 
must be up to date and thoroughly 
conversant with property conveyancing 
and undertake this as their primary daily 
work. 

• Independent – This is vital. Avoid using a 
lawyer who is linked to your seller or estate 
agent. Equally, never fall into the trap of 
agreeing with a seller (sometimes a 
developer) who offers to get his 
conveyancing lawyer or legal department 
to also do your conveyancing, even if this is 
offered for free. 

• Fully registered and insured – Always 
make sure your potential lawyer has a valid 
and up to date insurance policy. Do not be 

reticent in asking for this, reputable lawyers 
will expect it. 

• Working from a proper office – All 
professional, full-time conveyancing 
lawyers will have a dedicated office. Be 
suspicious of any that do not or who work 
from temporary or inadequate premises.

Girasol Homes are in the enviable position of 
having developed relationships with some of 
the best independent lawyers in each area. It 
goes without saying that they meet each of 
the criteria laid out above. 

Furthermore…

…if you are living outside of Spain, you should 
carefully consider setting up a power of 
attorney (poder notarial) to allow your lawyer 
to act on your behalf. Many actions require 
your signature and if you cannot provide this 
promptly the process (for example, the 
contractual stages of buying a property) can 
be delayed. If you end up unable to meet 
contractual obligations and deadlines you 
risk losing the property (and/or deposit). A 
power of attorney has to be signed in front of 
a notary and by signing it you are entrusting 

a lot of responsibility to the other person; 
ensure that:

• The person you appoint can only act upon 
receipt of written instructions from you. A 
good lawyer will insist on this as it prevents 
misunderstandings. 

• You have the text of your power of attorney 

in both Spanish and English. This ensures you 
know exactly what you are signing before 
you go before the notary. 

• The power of attorney expires after a 
certain time period. 

A power of attorney can be revoked at any 
time by attending any notary’s office in Spain 
with the original power of attorney 
document or a certified copy. There is also a 
procedure to revoke your power of attorney 
available at Spanish embassies and 
consulates around the world.

2. Surveyor etc

Similar to other countries, if you’re buying an 
older property, a survey is never a bad idea 
although a full survey may not be required. 
Your lawyer will be able to advise. 

Even for new-builds it is important to realise 
fully the possible shortcomings of the seguro 
decenal (or ‘builder’s guarantee’ policy). This 
is not a comprehensive insurance policy and 
does not offer the same protection that, for 
example, the NHBC might offer in the UK. 

Any surveyor you employ should meet the 
following criteria: 

• Fully qualified and insured – An 
aparejador has trained and qualified as a 
building engineer and normally oversees 
and implements building work, as 
designed and specified by an architect. 
Aparejadores are highly skilled and 
properly qualified building industry 
professionals. 

• Provides a comprehensive, written   
report – Always make sure that any survey 
results are provided in written form, with a 
legal invoice for the work performed. The 

report will provide a basis for any future 
instruction to builders. 

• Experienced in relevant Spanish building 
techniques, planning law and   
regulations – There are many different 
surveying disciplines, always check with 
your surveyor that his discipline is relevant 
to the property that is to be surveyed.

3. Notary (notario) 

The notario is not a lawyer and has no real 
equivalent in the UK (perhaps the closest 
equivalent is the Registrar of Births, Deaths 
and Marriages or a Justice of the Peace) 
though the role is more common in other 
European countries.

However, in Spain it would be unwise to 
transfer a title of real estate without the 
deeds (the escritura) being notarised.

The escritura and associated documentation 
prepared by your own lawyer are formally 
checked by the notario and certified them as 
correct and valid. If this is not done, there is 
no conclusive proof of the legal transfer of 
the property.

And…

4. The fourth professional

… is of course, Girasol Homes. We will help 
you find and work with the professionals 
listed above. Girasol Homes only 
recommends fully-qualified people with 
whom we have experience and who have 
shown themselves to be thoroughly expert 
and professional in their dealings.

Take a look at the testimonials page on the 
Girasol Homes website for our clients’ 
experiences of working with the people we 
recommend.

The purchase process

Pre-purchase checks

Your lawyer will advise you on what 
pre-purchase checks must be made to 
ensure your title after purchase. Some of 
these will depend on what you intend to do 
with it. For example, if you intend to make 
structural improvements, that there is correct 
planning permission and the required 
licences are in place.

At a minimum, your lawyer will apply for a 
nota simple, a certificate from the local 
Property Registry which contains a full 
description of the property, establishing the 
property’s legal status, that there are no 
debts and charges on it, and that the utilities 
and any community fees are paid up to date. 

Private contract – contrato privado) and 
deposit

Drawing up the contract is usually the job of 
the buyer’s lawyer. This document should 
include:

• The agreed sale price of the property.

• Details of anything included in the sale 
price, in the form of a formal schedule, 
including agreed fixtures and fittings, 
furniture, etc.

• The date and amount of any reserve 
deposit (normally payable immediately). A 
reserve deposit is usually 3-5% of the 
purchase price (or 3,000-5,000€) in 
exchange for which the seller takes the 
property off the market.

• The date when the main deposit must be 
paid. Deposits are usually 10% of the 
purchase price, though there is no legal 
requirement specifying that amount and 
local practice may vary.

• The date when the parties will sign the 
escritura or title deed, signifying the 
transfer.

Your lawyer may recommend – or you or the 
seller might request – some additional 
safeguard clauses to be included in the 
contract. Common clauses include:

- The seller pays you twice the amount 
of the reserve deposit should they 
renege on their agreement to sell. 

- The seller returns any reserve deposit 
should certain specified issues not be 
in order; e.g. a flaw in the seller’s title 
or right to sell you the property.

- The seller keeps the reserve deposit if 
you change your mind and decide not 
to go ahead with the purchase. 

Your lawyer should arrange for a copy of the 
contract translated into your native language.

Once the contract is agreed by both buyer 
and seller, a date will be agreed for signing 
by both parties or their legally designated 
representatives. It is common at this point for 
the agreed reserve deposit to be paid.

Going to the Notary

The actual transfer of ownership occurs when 
the escritura pública is signed by both 
parties. This always takes place in the office of 
a notary, with both parties represented by 
their respective lawyers and ideally with the 
parties themselves attending.

Prior to going into the meeting with the 
notary, your lawyer will carry out some very 
necessary last-minute checks and actions:

• Ensure that existing utility contracts 
(electricity, water, telephone, etc.) will be 
continued and that any outstanding 
amounts due between the last billing date 
and that of the date for signing the 
escritura are handed over.

• Check that you have the correct money 
with which to pay the seller. The safest and 
least contentious method is by banker’s 
draft and this is a common and expected 
method. Payment by cash is possible, but 
your lawyer should advise you about any 
limits in place to avoid fiscal fraud.If the 
seller is liable for capital gains tax on the 
sale of the property, then 3% will be 

retained by your lawyer from the full sale 
price and paid to the Spanish tax office 
within 30 days of signing the escritura.

• Double-check there have been no further 
encumbrances on the property and that 
the title is still clear. This is usually done by 
applying for a nota simple by telephone to 
check nothing has been added or incurred 
since the contract was signed. 

• Pay the notario’s fees. 

Once your lawyer is satisfied, the meeting 
with the notario and official transfer of title 
can take place. The notario will:

• Confirm the identity of all those signing 
the escritura – by checking their identity 
cards and/or passports and NIE numbers – 
and cross-check the details with those in 
the escritura. 

• Read out loud the contents of the new 
escritura from cover to cover. This includes: 

- A full description of the buyers and 
sellers by way of identity details and 
NIE numbers 

- A complete description of the 
property

- A description of the property’s 
boundaries 

- The sale price of the property 

- Details of any encumbrances or rights 
of way, etc. 

- Checking the details of the escritura 
against those of the nota simple 

If any party is not Spanish, or fluent in 
Spanish, then the notario’s words will be 
translated. If this means you, then is usually 
your lawyer doing the translating. 

The notario will then ask if you and the seller 
agree to the contents of the escritura. 
Assuming you both consent, you are both 
asked to sign the document, following which 
you hand over the remaining balance of the 
purchase price and in return receive the keys 
to your new Spanish property. It’s all yours!

After the purchase

Following the exchange at the notario’s office, your lawyer (or you) now has 30 days to present 
the deeds at the local property registry once the relevant taxes have been paid. 

After registration, if you have a mortgage on the property, the escritura will be kept by the 
bank/lender. If not, it is common practice to leave it in the safekeeping of your lawyer though 
there is nothing to stop you keeping it yourself.

Though your lawyer’s role in the purchase is now complete, you may choose to use them to 
deal with matters such as insurance or setting up direct debit payments for utilities, etc. This 
can be especially convenient if you are not resident in Spain.
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A properly qualified lawyer, or abogado, is 
essential to your property purchase in Spain. 
This is the Girasol Homes checklist to use 
when choosing your lawyer:

• Fluent in your language – It is essential 
that both you and your lawyer fully 
understand each other so that 
miscommunication (whether written, face 
to face, or on the telephone) cannot occur. 

• A specialist in conveyancing – Your lawyer 
must be up to date and thoroughly 
conversant with property conveyancing 
and undertake this as their primary daily 
work. 

• Independent – This is vital. Avoid using a 
lawyer who is linked to your seller or estate 
agent. Equally, never fall into the trap of 
agreeing with a seller (sometimes a 
developer) who offers to get his 
conveyancing lawyer or legal department 
to also do your conveyancing, even if this is 
offered for free. 

• Fully registered and insured – Always 
make sure your potential lawyer has a valid 
and up to date insurance policy. Do not be 

reticent in asking for this, reputable lawyers 
will expect it. 

• Working from a proper office – All 
professional, full-time conveyancing 
lawyers will have a dedicated office. Be 
suspicious of any that do not or who work 
from temporary or inadequate premises.

Girasol Homes are in the enviable position of 
having developed relationships with some of 
the best independent lawyers in each area. It 
goes without saying that they meet each of 
the criteria laid out above. 

Furthermore…

…if you are living outside of Spain, you should 
carefully consider setting up a power of 
attorney (poder notarial) to allow your lawyer 
to act on your behalf. Many actions require 
your signature and if you cannot provide this 
promptly the process (for example, the 
contractual stages of buying a property) can 
be delayed. If you end up unable to meet 
contractual obligations and deadlines you 
risk losing the property (and/or deposit). A 
power of attorney has to be signed in front of 
a notary and by signing it you are entrusting 

a lot of responsibility to the other person; 
ensure that:

• The person you appoint can only act upon 
receipt of written instructions from you. A 
good lawyer will insist on this as it prevents 
misunderstandings. 

• You have the text of your power of attorney 

in both Spanish and English. This ensures you 
know exactly what you are signing before 
you go before the notary. 

• The power of attorney expires after a 
certain time period. 

A power of attorney can be revoked at any 
time by attending any notary’s office in Spain 
with the original power of attorney 
document or a certified copy. There is also a 
procedure to revoke your power of attorney 
available at Spanish embassies and 
consulates around the world.

2. Surveyor etc

Similar to other countries, if you’re buying an 
older property, a survey is never a bad idea 
although a full survey may not be required. 
Your lawyer will be able to advise. 

Even for new-builds it is important to realise 
fully the possible shortcomings of the seguro 
decenal (or ‘builder’s guarantee’ policy). This 
is not a comprehensive insurance policy and 
does not offer the same protection that, for 
example, the NHBC might offer in the UK. 

Any surveyor you employ should meet the 
following criteria: 

• Fully qualified and insured – An 
aparejador has trained and qualified as a 
building engineer and normally oversees 
and implements building work, as 
designed and specified by an architect. 
Aparejadores are highly skilled and 
properly qualified building industry 
professionals. 

• Provides a comprehensive, written   
report – Always make sure that any survey 
results are provided in written form, with a 
legal invoice for the work performed. The 

report will provide a basis for any future 
instruction to builders. 

• Experienced in relevant Spanish building 
techniques, planning law and   
regulations – There are many different 
surveying disciplines, always check with 
your surveyor that his discipline is relevant 
to the property that is to be surveyed.

3. Notary (notario) 

The notario is not a lawyer and has no real 
equivalent in the UK (perhaps the closest 
equivalent is the Registrar of Births, Deaths 
and Marriages or a Justice of the Peace) 
though the role is more common in other 
European countries.

However, in Spain it would be unwise to 
transfer a title of real estate without the 
deeds (the escritura) being notarised.

The escritura and associated documentation 
prepared by your own lawyer are formally 
checked by the notario and certified them as 
correct and valid. If this is not done, there is 
no conclusive proof of the legal transfer of 
the property.

And…

4. The fourth professional

… is of course, Girasol Homes. We will help 
you find and work with the professionals 
listed above. Girasol Homes only 
recommends fully-qualified people with 
whom we have experience and who have 
shown themselves to be thoroughly expert 
and professional in their dealings.

Take a look at the testimonials page on the 
Girasol Homes website for our clients’ 
experiences of working with the people we 
recommend.

Pre-purchase checks

Your lawyer will advise you on what 
pre-purchase checks must be made to 
ensure your title after purchase. Some of 
these will depend on what you intend to do 
with it. For example, if you intend to make 
structural improvements, that there is correct 
planning permission and the required 
licences are in place.

At a minimum, your lawyer will apply for a 
nota simple, a certificate from the local 
Property Registry which contains a full 
description of the property, establishing the 
property’s legal status, that there are no 
debts and charges on it, and that the utilities 
and any community fees are paid up to date. 

Private contract – contrato privado) and 
deposit

Drawing up the contract is usually the job of 
the buyer’s lawyer. This document should 
include:

• The agreed sale price of the property.

• Details of anything included in the sale 
price, in the form of a formal schedule, 
including agreed fixtures and fittings, 
furniture, etc.

• The date and amount of any reserve 
deposit (normally payable immediately). A 
reserve deposit is usually 3-5% of the 
purchase price (or 3,000-5,000€) in 
exchange for which the seller takes the 
property off the market.

• The date when the main deposit must be 
paid. Deposits are usually 10% of the 
purchase price, though there is no legal 
requirement specifying that amount and 
local practice may vary.

• The date when the parties will sign the 
escritura or title deed, signifying the 
transfer.

Your lawyer may recommend – or you or the 
seller might request – some additional 
safeguard clauses to be included in the 
contract. Common clauses include:

- The seller pays you twice the amount 
of the reserve deposit should they 
renege on their agreement to sell. 

- The seller returns any reserve deposit 
should certain specified issues not be 
in order; e.g. a flaw in the seller’s title 
or right to sell you the property.

- The seller keeps the reserve deposit if 
you change your mind and decide not 
to go ahead with the purchase. 

Your lawyer should arrange for a copy of the 
contract translated into your native language.

Once the contract is agreed by both buyer 
and seller, a date will be agreed for signing 
by both parties or their legally designated 
representatives. It is common at this point for 
the agreed reserve deposit to be paid.

Going to the Notary

The actual transfer of ownership occurs when 
the escritura pública is signed by both 
parties. This always takes place in the office of 
a notary, with both parties represented by 
their respective lawyers and ideally with the 
parties themselves attending.

Prior to going into the meeting with the 
notary, your lawyer will carry out some very 
necessary last-minute checks and actions:

• Ensure that existing utility contracts 
(electricity, water, telephone, etc.) will be 
continued and that any outstanding 
amounts due between the last billing date 
and that of the date for signing the 
escritura are handed over.

• Check that you have the correct money 
with which to pay the seller. The safest and 
least contentious method is by banker’s 
draft and this is a common and expected 
method. Payment by cash is possible, but 
your lawyer should advise you about any 
limits in place to avoid fiscal fraud.If the 
seller is liable for capital gains tax on the 
sale of the property, then 3% will be 

retained by your lawyer from the full sale 
price and paid to the Spanish tax office 
within 30 days of signing the escritura.

• Double-check there have been no further 
encumbrances on the property and that 
the title is still clear. This is usually done by 
applying for a nota simple by telephone to 
check nothing has been added or incurred 
since the contract was signed. 

• Pay the notario’s fees. 

Once your lawyer is satisfied, the meeting 
with the notario and official transfer of title 
can take place. The notario will:

• Confirm the identity of all those signing 
the escritura – by checking their identity 
cards and/or passports and NIE numbers – 
and cross-check the details with those in 
the escritura. 

• Read out loud the contents of the new 
escritura from cover to cover. This includes: 

- A full description of the buyers and 
sellers by way of identity details and 
NIE numbers 

- A complete description of the 
property

- A description of the property’s 
boundaries 

- The sale price of the property 

- Details of any encumbrances or rights 
of way, etc. 

- Checking the details of the escritura 
against those of the nota simple 

If any party is not Spanish, or fluent in 
Spanish, then the notario’s words will be 
translated. If this means you, then is usually 
your lawyer doing the translating. 

The notario will then ask if you and the seller 
agree to the contents of the escritura. 
Assuming you both consent, you are both 
asked to sign the document, following which 
you hand over the remaining balance of the 
purchase price and in return receive the keys 
to your new Spanish property. It’s all yours!

After the purchase

Following the exchange at the notario’s office, your lawyer (or you) now has 30 days to present 
the deeds at the local property registry once the relevant taxes have been paid. 

After registration, if you have a mortgage on the property, the escritura will be kept by the 
bank/lender. If not, it is common practice to leave it in the safekeeping of your lawyer though 
there is nothing to stop you keeping it yourself.

Though your lawyer’s role in the purchase is now complete, you may choose to use them to 
deal with matters such as insurance or setting up direct debit payments for utilities, etc. This 
can be especially convenient if you are not resident in Spain.

The purchase process

Conclusion
That concludes our guide to the essentials of buying a property in Spain.

As you can see, like any other property purchase, there are complications waiting
for the unwary. That’s why we’re here. To guide you through the process, with
expert advice and connections, from beginning to end.

Here at Girasol Homes, we believe in helping you achieve your dream of a buying
your very own place in the sun. Talk to us and make your dream a reality.

Nigel Salmon
Managing Director & Founder

Girasol Homes
January 2018
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About Girasol Homes

At Girasol Homes – the largest Spanish property finders – our

award-winning teams have all the expertise you need to find your

perfect Spanish property.

Our Alicante and Costa Blanca offices 
opened in 2014:

• Villamartin, Alicante covers the Costa 
Blanca South, Costa Cálida and Murcia 
regions. 

• Teulada, Alicante covers the Costa Blanca 
North, including Moraira, Denia, Altea, and 
Jalon Valley

Both include a specialist Design & Build 
department for clients looking to design and 
develop their own properties in the sun.

Our latest international office is in Antwerp, 
Belgium, providing services to Belgian and 
other European buyers. And in 2018, our 
fourth office is due to open in Pilar de la 
Horadada, Alicante. 

Why Girasol Homes?

Established in 2006 by Nigel Salmon, Girasol 
Homes has earned a respected global 
reputation as the largest professional 
property-finding company in Spain, and a 
market leader in other key sunshine property 
markets such as the Algarve, Portugal. 

“As property finders, we have a considerable 
edge on traditional agents whose services 
are based more on selling you what they 
have, rather than – as we do – finding you 
what you want and need.”

-Nigel Salmon
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Today, Girasol Homes is meeting – and 
exceeding – the needs of hundreds of buyers 
and sellers who are dealing with great 
properties and sound investments in key 
locations. 

The key sunshine locations you prefer

Currently we deal with property for sale all 
over Spain and Portugal, specialising in the 
south-eastern corner of Spain and Granada 
and Andalucia. We are leaders in sourcing 
the very best new build properties and offer 
innovative video tours of all the new 
developments we offer (the largest number 
in Spain). We also offer clients the 
opportunity to design and construct with us 
their dream home in South-east Spain with 
Girasol Bespoke. 

Over the years we have developed and 
refined efficient methodologies in these 
complex markets. As a result of this first-class 
experience, we’re able to offer holiday home 
and investment homebuyers an easy and 
straightforward way of finding and buying 
their ideal property. In Spain alone, we have 
more than 10,000 properties available – listed 
either by individual owners, by carefully 
chosen and approved estate agents, and by 
many banks. 

Such a huge portfolio means we are able to 
find you a property in some of the most 
popular and desirable areas in Spain. Holiday 
home and investment home buyers can 
communicate directly with us via our 
website, which greatly simplifies the process 
of finding and buying your perfect property. 
New features are the Live Chat and Leave a 

Message functions which make us available 
to clients 24-7.

We will never waste your time (or ours) by 
showing you properties that don’t meet your 
needs, only those we know will fit your 
requirements.

Our aftersales service

Finally, we measure our success in terms of 
client satisfaction and testimonials. Once you 
have bought a property with us, our fantastic 
aftersales service kicks in – as a one-stop 
shop, you only need us for all your property 
needs.

Putting it bluntly, our experience is that most 
estate agents will abandon their clients once 
the property has been sold – the short term 
gain has been made, it is time to move on. As 
property finders, Girasol Homes look at 
things in a very different way. Girasol Homes 
work for you and that continues after the 
purchase has been completed. We have a 
committed aftersales service programme. 
For us, there’s no distinction between new 
clients and old clients. Once a Girasol client, 
always a Girasol client, there are no former 
clients. 

Our staff live in Spain, having come from all 
around Europe. They have each gone 
through the process of upheaval that 
accompanies a relocation from a home 
country to a foreign one and are able to draw 
on personal experience as they lend a 
helping hand. 

What’s more, as members of the AIPP 
(Association of International Property 
Professionals) we use their rigorous set of 
professional standards as the backbone of 
our service to you.

Simply put, we are here to exceed your 
expectations.

About Girasol Homes

www.girasolhomes.co.uk

+34 965 321 346
+44 1974 299 055 (UK)

info@girasolhomes.co.uk
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The Girasol Homes
Team

NIGEL SALMON
Managing Director and Founder Girasol Homes

United Kingdom Spain and Portugal

(44) 7791 890 445
(34) 965 321 346 

nigel@girasolhomes.co.uk

After 30 years in real estate (20 in the United 
Kingdom) Nigel founded Girasol Homes in 2007 
and applied his skills to selling property across 
Spain and Portugal. Today, Girasol Homes stands 
for innovation, supreme hard work and a 
relentless focus on customer service.

Girasol specialises in finding the ideal home for 
their clients using technology while 
remembering it’s all about you the customer and 
what you expect and desire in your ideal home.

Nigel was born in the UK and grew up overseas in 
the Pacific and across Africa and was educated as 
a boarder at the Kings School Worcester, UK. 
After starting in real estate in 1986 in the Thames 
Valley Area of the United Kingdom, Nigel 
completed a spectacular UK career as a Senior 
Manager with Halifax Plc in 2003 and after a short 
spell working for a Spanish development 
company, founded Girasol Homes in 2007 with 
one colleague and a big dream. 

What you see now is a culmination of experience, 
high expertise, international teamwork and a 
solid, dynamic and regulated real estate business 
which will look after you and help you 
accomplish your property goals effectively, 
efficiently and safely. 

Nigel and his team put down roots with the 
opening of their Villamartin office in 2014, which 
is also a Girasol New Homes Centre, followed by 
the opening of the Bespoke Homes Centre with 
business partner Sven Andries in 2015 in Teulada. 

More recently, a further office was opened in 
Antwerp, Belgium in the Wilrijk Shopping Centre. 
Other offices are planned which will enhance the 
business even further, including one in Granada 
and further international branches in Iceland and 
Denmark.

With integrity, dedication and knowledge, Nigel’s 
team will help you achieve your property goals no 
matter how straightforward or complex. Nigel is 
focused on developing lasting relationships with 
all clients and customers by emphasising trust 
and a superior service for Girasol clients. He is 
backed up by his excellent team across the 
board.

Nigel and Girasol’s team are increasingly 
specialising in modern designer homes, bespoke 
villas and innovating with video and other 
technologies. Partnerships are a growth area in 
2017/2018 and have proved very successful with 
key associate agencies in Scandinavia, United 
Kingdom and other European countries. Nigel 
and Girasol welcome new partnerships which 
would benefit all parties.

Residing in Wales and also Spain, Nigel loves 
being a European and living in both countries. 
Wherever you seek to live in Spain or Portugal, his 
team are there to guide you to the place that 
suits you best. His favourite pastimes include 
family time, playing cricket, golf and receiving 
client testimonials from Girasol’s happy clients.
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Testimonials

“I just had to write and let you know of the great experience I have received from Girasol 
Homes.

From my first contact with Rebecca Jeffrey, to my recent viewing trip, hosted by Dave Barrett, 
the service has been first class. Rebecca was great at keeping me informed of the properties 
that fitted my criteria without bombarding me with daily if not hourly contact, she judged it 
spot on.

Dave was the perfect host and made me and my Mum feel at ease in a situation that was quite 
daunting to begin with. I was pleasantly surprised at the all the help and advise available and 
without any pressure, and am now looking forward to my holiday home and new lifestyle.

It has been really refreshing to deal with people who do, what they say are going to do. I will be 
singing your praises to all, and would not hesitate to recommend Girasol as a fantastic 
company to deal with.”

- Debbie Ross

“Hi Amy & Steve,

Just a note to say thank you for all your help with our recent property purchase.

You listened to what our requirements were, often contradictory, and came up with an array of 
varying property types which certainly gave us a lot to think about. That day doing the viewings 
was extremely enjoyable if slightly tiring!

Would also like to thank you for the way you handled the way we were having second thoughts 
about buying, being totally sympathetic and understanding and being supportive if we wanted 
to end the search. The way you were never pushy or made us feel under pressure to buy was 
very good.

Finally, the way the sale was handled, letting us choose our own solicitor, taking us there, sitting 
in with us to ensure the process was done correctly etc. was fantastic. The whole process was 
handled from start to finish in a very professional way ensuring we were at ease all the way 
through. You actually made a potentially stressful process fun.

Once again a big thank you from me and the other Steve.”

- Stephen K. Storer
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Testimonials

“Good morning. We’ve recently completed our Spanish house purchase (Veléz De Benaudalla, 
Granada) through your company and would like to say how extremely helpful and supportive 
Lisa Mottershead has been throughout. Both she and her husband continue to be a font of 
knowledge, providing ongoing support and advice. We hope to keep in touch with them but I 
wanted to pass my thanks to your company for providing such good service – please pass my 
thanks on to Lisa.”

“I contacted Girasol homes early in 2014 as I wanted to purchase a property in Spain in the 
Costa Blanca area. I was put in touch with Samantha to show me around the Calpe area on my 
first visit in April. She also volunteered to show me around the Denia area.

On my second visit in September she toured me around Els Poblets and many other 
surrounding areas, introducing me to a number of agents, until I finally decided on purchasing 
a bungalow property in Denia.

At all times I found Samantha to be warm, friendly, very patient and engaging. She carefully 
listened to what my priorities were for the property I was seeking- even though I think I 
changed my mind a number of times over the course of the property search.

As we drove around looking at different areas and properties, Samantha always put me at ease 
and was ready with advice on a number of different aspects about living in Spain. Nothing was 
too much trouble for her. She was conscientious, committed and remained impartial and 
objective regarding the properties I looked at, although was always willing to give her opinion.

Once I’d made the purchase, Samantha’s help and advice was invaluable in finalising matters 
quickly and efficiently.
I would thoroughly recommend her services as a property finder.”

- Lorraine and Kevin

- Elaine Goddard-Tame Hong Kong

“We met Samantha in October 2015 when we were looking to buy our first property in Spain. 
Since then, Samantha has taken care of every aspect relating to our two houses in Benissa, 
from viewings, through purchase, completion, furnishing, setting up, advertising, renting and 
successfully dealing with with every problem.

Always professional and always with a smile. 

Entirely trustworthy, Samantha has been and still is our first point of contact here. I have and 
will always highly recommend Samantha to anyone looking to buy or rent a house on the 
Costa Blanca.”

- Joyce Rogers
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Testimonials

“Dear Nigel,

I just wanted to send a quick email about the service I received from Girasol Homes during my 
purchase of a property in Spain.

We were on our last day of our week that we had spent viewing properties, with numerous 
estate agents, sitting outside a bar, feeling a bit disheartened as none of the agents had taken 
us to view any properties that we’d liked, ie: modern, close to the beaches and towns, but far 
enough away to have peace and quiet, nice communal areas and parking. I was scrolling 
through my phone and saw a property advertised by Girasol, called them up and Steve was 
literally with us in about 15 mins.

We explained what we were looking for and he took us back to the office to show us a few 
properties he had in mind, then drove us to all of the ones which we liked. He told us all about 
the properties, the areas, the infrastructure, night life, shopping, everything that we would want 
to know before a purchase, then he helped us seal the deal, with a few phone calls managed 
to get our deposit down and get us an extension on when the remaining had to be paid. He 
explained all about the fees, taxes, solicitor etc and even drove all the way back the next day to 
assist me paying the deposit, (I had a problem with my card the previous day).

As soon as I got back to our apartment, I received an email from Amy with a list of services that 
she could help me with, everything from recommending a solicitor, currency exchange 
company and banks, down to furnishing the apartment, and she has literally been there with 
us every step, all my emails are answered within minutes, even after hours and she has dealt 
with every single problem that arose, and there were a few!

I couldn’t have asked for more helpful, pleasant staff to have helped us with the purchase, and 
even after it had all gone through, they were both still there, Steve to show us around the 
complex and driving us to a furniture store and Amy helping with getting our keys and 
answering questions about electrics.

They are both some of the most genuine, kindest, helpful people we have met and it has been 
an absolute pleasure to have had them as our agents, if I ever have any family/friends interested 
in purchasing in Spain, I would not hesitate to recommend them both,

With Kindest Regards.”

“Hi Nigel,

I wanted to drop you a line to compliment your team in the Villamartin office. Their service has 
been second to none. Becky was my first contact and was very helpful especially when the 
property I was enquiring about was reduced and date fixed for offers. Alan was amazing 
collecting us from accommodation showing us numerous properties and a tour of the local 
area which he is extremely knowledgeable on! Amy helped incredibly with form filling contact 
with Solvia, translation of documents and a great amount of patience!

All in all you have an amazing team.”

- Heidi and Brett

- Sara Bell
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“Dear Nigel,
I guess by now you will know that the sale of our properties in Montefrio (Villa Louisa & Cortijo 
Sophia) have been successfully completed. Completion took place at Montefrio last Thursday 
and all went smoothly and seamlessly. We are so pleased because for us, it means that we can 
at last, move on with our lives here in the UK.

My wife, Katrina and I just wanted to say that the entire experience, whilst not without a couple 
of hiccups, was handled with absolute professionalism throughout the whole process by Terry 
and Lisa. When the hiccups occurred, Lisa jumped into action to resolve them with lightning 
precision. (Remind me to always keep on her good side)  I believe we started to advertise with 
you around February this year and by May, Terry and Lisa had found a buyer for us. From then 
on, their expert advise and help was invaluable. Trying to ensure a smooth transition between 
buyer and seller must sometimes be quite a juggling act but we felt very safe in their hands 
from start to finish. In short, we cannot speak highly enough of the way in which Girasol Homes 
handled the sale of our property and our thanks go to you and to Terry and Lisa in particular.
May we wish you continued success in your business and our best regards go to you all.
Kindest regards, and our thanks once again.”

- Steve Newey

“Dear Nigel,
I would like to express my thanks to Alan who is based at your office in Villamartin. I have met 
with lots of estate agents but must say nothing was too much trouble. As the process of sorting 
finance was over a year.

He never tired of us and even dropped us back at the airport at 9 pm. He has helped us every 
step of the way. As we had no idea of the buying process in Spain . As someone who owns 
there own company we rely so much on staff doing a good job when we are not there. I must 
commend your office on a great job.

I would also like to thank Amy at your office nothing was too much of an effort .She always 
responded quickly on email and very efficient on all queries . Both of them are still helping us 
now we have complete. We would have no hesitation in recommending Alan and Amy and 
Girasol Homes. It was a one stop shop why go anywhere else. We also used your recommended 
solicitors too.

Thank you.”

- Rachel and Colin Gardiner

“Dear Nigel,
I am just sending you this e mail to say thank you for the service Girasol gave us in purchasing 
our house. Amy has been an absolute gem, so helpful and responded so quickly when we had 
any concerns. We can not thank her enough. We would highly recommend your services to 
friends if they were looking to buy property here. Once again a huge thanks to you all.

Kind regards.” - Gill and Steve Rollings
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“Girasol Homes have provided excellent services from the very beginning when we decided to 
look for a home in Spain. After having decided on the Costa Calida region, Steve Belis 
introduced us to a variety of different areas, types of houses and possibilities.

Despite viewing up to eight developments and choosing furniture, Steve was kind and 
attentive, and we always felt that we had positive personal and professional relationship with 
him.

We met Amy Cosgrove a little later on in the process, and she has proved to be a superb 
manager, highly efficient, patient and thoughtful. Over the past year she has been very 
supportive to us and has followed up each and every one of our concerns and questions with 
great diligence and promptness.

Girasol go the extra mile with their after-sales service too. Even though we were not present in 
Spain, they advised with financial and legal services, and co-ordinated the delivery and 
installation of furniture and fittings ready for when we arrived in San Pedro.

Inevitably, we have had some issues and concerns whilst settling in, but Amy and Steve have 
continued to advise and help during this period. Thank you for our new home in Spain. We 
cannot recommend them and their company too highly.”

- Vicky & Mike (UK)

“I would like to thank your colleagues for the help they have given me in purchasing a property 
in Spain and, in particular, Amy Cosgrove. Everyone has been most helpful and I would 
recommend Girasolhomes to other potential purchasers.”

- Diana Wilson

“Gareth had researched and it was evident that he had put of a lot of pre planning effort into 
sourcing properties for us to view during our visit, which we really appreicated. We found him 
engaging and extremely knowledgeable of the areas and had a positive and friendly attitude.

There was no hard sell or push to purchase which we really liked. He listened to our 
requirements and double check each day by discussing the plans for the day.

He also demonstrated his flexibility by literally going the extra mile and driving us into the 
more remote areas of the region to satisfy our requirements, where we ended up finding our 
new home.

We would not hesitate to recommend Gareth from Girasol as a guide to purchasing a property 
and living in Spain.”

- John Hall
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“Hi Dave, We felt we didn’t get chance to thank you properly for your outstanding help. We had 
been feeling very daunted by the prospect of finding the right apartment and dealing with all 
the legal aspects of the purchase. With your help we are pleased to say that it all went very 
smoothly. Thank you!”

- Tonie and Bernie

“Hi Nigel,

We have just returned from collecting the keys to our new home & would like to say a big thank 
you to Alan & Amy for all their help over the last few months. Alan collected us from the airport 
for our viewing weekend & spent 3 days showing us around different areas & properties. He 
took the time to help us identify where & what type of property we wanted to buy.

Amy has been brilliant answering our many questions & putting us in touch with local contacts.
We would highly recommend Girasol Homes to anyone looking to buy a home in Spain.

Thank you.”
- Andrew & Sue

“Good morning Nigel,

I hope you are well. On behalf of my husband and I, I would like to say the service we received 
from both Gareth and Amy was very professional and courteous. Nothing was too much 
trouble, we really appreciated Gareth taking the time to revisit the apartment to take pictures 
for us and of the urbanisation, which he promptly emailed to us.
Amy was brilliant updating us every step of the way, regarding our purchase and informing our 
solicitor of her progress to move the sale forward as quickly as possible.

We would definitely recommend your company to friends who wish to buy property in Spain. 
We hope to do business with both Gareth and Amy in the future, we could not fault the service 
we received.

Kind regards”

- Pauline and Lawrence

“Hi Nigel,

Just wanted to say a big thanks to Dave Barrett for all his help last weekend, he picked us up 
from the airport drove us to six properties and gave us great insight to all of the local area’s.He 
went out of his way to sort us out with a hotel and even picked us up at crack of dawn to take 
us back to airport.”

- Rob & Ruth Sweeting
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Aparejadores – qualified building professionals

Agencia Tributaria – the Spanish tax agency (also known colloquially as La Hacienda)

Contrato privado – private contract between buyer and seller 

Escritura pública – registered title deed 

Impuesto de Actos Jurídicos Documentados (IAJD) – the Spanish version of stamp duty 

Impuesto sobre Bienes Inmuebles (IBI) – annual local tax on Spanish property ownership.
The town hall (ayuntamiento) sends out a bill to every property on its census irrespective
of ownership

Impuesto sobre la Renta de No Residentes (IRNR) – additional tax paid by non-residents 

Impuesto sobre el Valor Añadido (IVA) – Spain’s equivalent to VAT 

Impuesto sobre Sucesiones y Donaciones (ISD) – tax on inherited homes 

Impuesto sobre Transmisiones Patrimoniales (ITP) – property transfer tax, levied
on resale properties

Notario – public official responsible for checking the escritura 

Nota simple – certificate given by the local Property Registry which contains a full
description of the property 

Número de Identificación de Extranjeros (NIE) – tax identification number for
non-Spanish nationals 

Número de Identificación Fiscal (NIF) – tax identification number 

Poder notarial – Spanish Power of Attorney

Seguro decenal – 10-year insurance policy required by builders and developers 

Tasación – bank valuation 

Urbanización – a housing development or estate

GLOSSARY OF TERMS
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